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The engineers on the two largest American-built ocean ). The 

liners have little occasion to worry about piping systems—for on aged 

each ship are installed more than 25 miles of long-lasting, rust espe 

resisting Republic alloy pipe. t minute; 

° ° p lle n: 

In pipe and countless other forms, Republic steels are replac- ag! ws. - 

. . . . ° . ' 7 = 

ing less suitable materials -- making the impossible of yesterday oteed 

the commonplace of today — building unfaltering confidence in the nati 
‘ G.E. 

Republic products. 

Republic leads the world in the production of alloy steels- Ms WER 

possesses the world’s largest capacity for stainless steels—develops Ie 

unceasingly new steels that are stronger, lighter, tougher, !unger- car 

lasting and more beautiful. i 


Republic metallurgists are ever willing to consult with you 
— to provide you with better steels for every purpose. 
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9, as duck hunting season 
wor- 


states, 


northern 






many 
nt to business and politics 
markets will be submerged 
worriers peer from their 
hope of seeing and popping 
gest migration of wild ducks 
years, prophesied by More 





rds Foundation. It appears, 
that the migration will be 
to get excited about, because 
drought and agricultural reclamation led 


the worst wildfowl depression in 


however, 


thing 
notnins 


‘ory in 1934, and almost any turn 
ad for the better can break a three-year 
ed. The Foundation is contribut- 


.¢ $50,000 to Ducks Unlimited, Inc., 
<00 Fifth Ave., New York, which is a 
a-profit membership corporation of 
ck hunters dedicated to the preserva. 
of their sport through the pro- 
rection and enlargement of nesting areas. 





Homes for humans being quite as im- 
portant as nests for ducks, New York 
Bu lding Congress invited a large group 

business and professional men to 
mor and hear John W. Laing, out- 
sanding British home builder, at a 
lunch last week. Many of them, be- 


an American phenomenon, pricked up 
their ears when they heard that his firm 
has 9,000 homes under construction at 
the present time; but that fact gave 
credence to Mr. Laing’s confident asser- 
tion, “If [American} builders of repute 
and capital would undertake private en- 
terprise housing on a large and efh- 
cent scale, I believe it would be found 
that they could cater for 85% 
small house group, leaving only 15% to 
be dealt with by subsidy.” 
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t of air conditioning equipment on 
in water supply (BW —] 124° 37, 
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‘on ne horsepower of air conditioning, 
-_ water at 75 deg. temperature, 
| consume approximately 100 gal. 
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lay e probable water consumption 
- conditioning is less than 1% | 
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How to put more than 
100 cents into your 



































































WARNER 
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SWASEY 


Turret Lathes 


Cleveland 









With prices going up, everybody's 
dollar is shrinking—yours and your 
workman's. Offset it by more dollars 
for both of you—with modern high- 
speed Warner &Swasey TurretLathes. 


These improved machines enable a 
workman to increase his output an 
average of 35% over old machines 
with far less effort and fatigue. Pro- 
ducing more, he can earn more. And 
you earn more not only because of 
greater production but also because 
ofless loss. Modern Warmer &Swaseys 
practically eliminate scrap loss, 
they have reduced material used as 
much as 30%, they reduce deprecia- 
tion charges because each often re- 
places several old machines, they 
cut cost per piece as much as 50%. 


Here is a way to help workers, man- 
agement, stockholders. Write for a 
Warner & Swasey field engineer who 
can show you exactly what these 
improved turret lathes will do for 
your turning work. 
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for high visual acuity 
PROTECTS VISION, INCREASES EFFICIENCY 


Office efficiency begins with the eyes. That's why ordinary artificial light 
won't do. Its harmful color rays cause strain and fatigue. You see with 
effort, work with effort. 

Greist now brings you and your staff a light that is virtually colorless— 
like daylight. It is a light that makes print stand out in sharp, easy-to-see 
relief. It is CORRECTED LIGHT—corrected because a special luminaire of three- 
layer glass filters out the rays that irritate. 

You'll want CORRECTED LIGHT in your office. You'll want it because it will 
help you concentrate—help you think better, work 
better, feel better. For greater precision and ac- 
curacy in your office—get more information on 


CORRECTED LIGHT. Mail the coupon. 


WHITE KNIGHT Model 34—$13.50 
in genuine bronze or gunmetal p 
Other Greist CORRECTED LIGHT m« 
e purpose ) to $37.50. Slightly Aigher west 


For 
gen 
for 


y on 


Dotted lines show special 


CORRECTED LIGHT is available only in Celestialite triple-glass luminaire 


Cree’ WHITE KNIGHT 


AND OTHER GREIST ILLUMINATING UNITS 
On sale at leading office appliance and electrical dealers 


GREIST MANUFACTURING COMPANY, New Haven, Conn. 


Gentlemen: I am interested in Corrected Light. Please send me 
free your booklet BETTER SIGHT WITH CORRECTED LIGHT, 


_. , Oo 





COMPANY _______ 





ADDRESS 
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possible is 
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London fi 


air conditioning manufact treaty. 
B. Henderson, executive vi White Ho 
Air Conditioning Manufact \ any foun 
ation, hails the enactment . sist that h 
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temperature outside as 
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BUSINESS executives who 

in new developments in too 
are going to ees a tough 
ing all the meetings and exp 
this coming week. Some of 
important ones will be: Nat 
Congress & Exposition, Mun 
torium, Kansas City, Mo., O 
Drug Trades Exposition, G 
tral Palace, New York, Oct. 
tional Association of Motor B 
tors, Congress Hotel, Chicago 
14; Porcelain Enamel Institut Indigné 
Ohio State University, Col 
Oct. 13-15, 
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WHEN John A. Roebling Sons tition. Eis 

brought out a movie which |! t that it 

its cable work on the Gol 

Bridge (BW Juns'37,p2), 1 

was made of the fact that B 

Steel Co. had done a mighty 

structural steel towers, 746 ft 

in the superstructure of the 

suspended span. Now, howe 

lehem believes that its part of 

can stand a bit of featuring. It 

to release its own movie, “Bu 

Golden Gate Bridge,” on Oct 

ods used in solving major cor Black 
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ASHINGTON BULLETIN 


; 
ly ASHIN GTON (Business 
iW eek Bureau )—Economic war 
Fito make military aggression im- 
f possible is President Roosevelt's 
}plan for world peace. How- 
ever, his Chicago speech started 
) immediate reports of a big 
spending program for arma- 
ments to implement the warn- 
Sing to Japan. Washington 
‘found the reports useful as a 
spur to the stock market. but 
‘thought they were highly pre- 
| mature. Some observers believe 
‘that Roosevelt made his vigor- 
Sous protest as part of a deal 
with Britain to win support in 
London for his reciprocal trade 
treaty. But those close to the 
White House deny that there is 
any foundation for this and in- 
sist that he is feeling his way in- 
dependently toward a stronger 
foreign policy and testing pub- 
lie support for it. 


Concerted Action Only 
The President’s doctrine, if carried to 
s logical end, would throw the Neu- 
trality Act out of the window, cut off 
pments of any kind to an aggressor, 
s making us virtually an ally of 
nation found to be the victim of 
ggression. However, there won't be 
y immediate imposition of sanctions 
f this kind on Japan. Even if we 
went that far, we wouldn’t do it with- 
t waiting, not only for League action, 
for agreement among the other 
ignatories of the nine-power treaty. 
Indignation, Not Pugnacity 
rong supporters of the President's 
, of course, are industries which 
e been hard-hit by Japanese com 
etition. However, there is no question 
t that it clicks with strong popular 
lignation against the Japanese sequel 
the Italian and German aggressions 
1 Spain. But the question of whether 
nomic punishment of the wicked 
evitably leads to war with the wicked 
faced yet. So far, the 
President is voicing the popular indig 


sn’t heen 


Hon, not a national will to fight, if 
ecessary, or even to sacrifice trade, if 


hecessary. 


Black and Court Obscured 


Whatever may flow from the Presi- 
nts jarring proposal, Hugo Black’s 


Klan connections and the proposal to 
enlarge the Supreme Court have be 
come small potatoes, which result may 
not be repugnant to the White House 
On his Western trip Roosevelt found 
little interest, one way or the other, 
in the court idea and is apparently 


to 


convinced that the simplest way 
“purge” ihe party of rebels is to build 


himself up still further. 


Political Prognostication 
Opponents of President Roosevelt's 
economic and social reform ideas are 
pinning their hopes more and more on 
a conservative victory in the next 
Democratic convention, rather than on 
the Republican Party. Shrewd politi 
cians generally figure that the national 
“midterm” convention of Republicans, 
which has the approval of Herbert 
Hoover and Chairman John Hamilton, 
will result in the Republicans electing 
considerably fewer senators and repre 
sentatives, for resolutions adopted by 
such a convention, no matter what 
they may be, will hurt some of the 
Republican candidates. On the other 
hand, the strength of the opposition 
party in off-year elections is usually 
such that each candidate can run on a 
platform which he is sure is strong in 
his own state or district, regardless of 
what other candidates of his own party 


may be advocating. 
Mr. Madden Explains 


It’s the employers who are to blame in 
most of the cases where the National 
Labor Relations Board seems to be 
favoring the C.1.0., says NLRB Chair- 
man Madden. He contends that the 
board has to be very careful in many 
cases, where until recently the employ 
ers were openly fighting any union 
ization but where they now are trying 
to pick the lesser of two evils, as they 
see it, by influencing the choice of their 
men in picking the union to bargain 
collectively for them. 


Ready for Wage-Hour Fight 


Opposition to wage-hour legislation is 
preparing quietly to renew the hattle 
when Congress meets. Southern indus 
try, again led by lumber, will oppose 
the 40-cent minimum wage, joined by 
those in the North who fear the pro- 
posed Labor Standards Board. C.1.0 
and A.F.L. will again do lip service to 
the “principle,” but will forestall gov- 
ernment poaching in their high-wage 
bargaining preserves. 


Opposition on All Sides 


Labor lobbyists of all varieties will 
fight shoulder to shoulder to halt any 


effort by Law rence Connerv of Massa 


' 
chusetts, successor to ce 


William P.. to revive the 
Black-Connery bill. Rep. Art! 
neck, Ohio, will offer anot! 


ing business voluntary 


ceased brot 


codes in a swap for a wag 
like the Draper 


proposal. Business doesn’t want 


It sounds 


re ithe r does the Pre s dent 


Heading for Trouble 


C.1.0. promises to stir up a farmer p 

test which may add to the bad rea 
tion occasioned by the sitdown strikes 
It now threatens, through the United 
Cannery, Agricultural, Packing and Al 
lied Workers of America, that nie 

secretary Wallace takes into consider 
ation the fact that benefit payments 
cover the entire 1987 crop and unless 
he makes wage rates retr tive for all 
‘worke 


midd 


labor 


performed — in 
mav leave the fields le 


the harvest.” 


Regional Administration 
Abolition of the Public Works Admin 


istration’s state offices, which will take 
place Nov. 1, 
continuous process of 3 
expected to reduce PWA to a mere 
skeleton bw the middle of 1989. More 
significant is the fact that the seven 


regional offices which thenceforth will 


is one more step im the 


f attrition that s 


sup rvise its operations are patterned 
closely after the seven-TVA set-up em 
bodied in the Norris bill which the 
President so recently patted on the 
back. Gradually the pattern for fed 
eral development of natural resources 


becomes more distinct 


PWA Decision Deferred 
Withdrawal of one test suit on PWA 


power loans on the eve of argument 


before the Supreme Court leaves the 


New Dealers unperturbed; it merely 
adds emphasis to their standing com 
plaint that legal tie-ups 
public power plant construction. For 
Iowa City, whose PWA grant the lox il 
utility was attempting to enjoin, has 
decided not to build a power plant 
after all. Still on the Supreme Co 

docket are two Alabama cases, with a 
ip knocking at 
Awaiting final 


decision on any of these cases are 


dlise ouragre 


South Carolina runner 
the door for admittance 


some sixty similar suits, all under tem 


porary restraining orders. 


Set for FCC Cleanup 
Peppery Frank R. MeNinch, drafted 


from the Federal Power Commission 


by President Roosevelt to clean up the 

















THIS DRILL 
DOES MANY JOBS 
OTHER DRILLS 
CAN'T DO 


EFFICIENT, economical produc- 
tion and maintenance work re- 
sults from a combination of the 
right man and the right tool for 
every job. That's why you should 
know more about the many re- 
cent developments in Black & 
Decker Portable Electric Tools. 
One example is the new V/s-Inch 
Shorty Drill—small enough to be 
used in practically any space a 
man can reach his hand—power- 
ful enough to do any job of which 
a standard '/4-Inch Drill is cap- 
able. Our new catalog will bring 
you up-to-date on new electric 
tools and their many new cost- 
cutting uses. Address: The Black 
& Decker Mfg. Co., 745 Pennsyl- 
vania Ave., Towson, Maryland. 


World's Largest Manufacturer of 


PORTABLE 
ELECTRIC TOOLS 
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Federal Communications Commission 
and thus forestall a headline-hunting 
Congressional investigation, takes up 
his new job without much knowledge 
about communication media but with 
definite convictions as to what a regu 
latory body should be and do. As 
sured of a free hand, he expects to size 
up the situation first, act later, and 
let the heads fall where they may. 
Action will come soon, for MeNinch is 
anxious to get back to his old job 
regulating the wicked power barons, 
and it is being held open for him by 
the President. 


Kennedy Ready to Leave 


Chairman Joseph Kennedy will not yet 
declare definite his anticipated year- 
Maritime 


Commission; complications may arise 


end retirement from the 


in realignment of trade routes. Other 
wise, his particular job is near comple 
tion: the general survey will be ready 
for early November; his ocean mail 
settlements, long-term operating sub 
sidy contracts, and construction sub- 
sidy contracts are all in order. Ken 
nedy has made no comment on Presi 
dency talk, will pass up government 
and private job offers for a while. 


Census Data by Christmas 


J. D. Biggers, the business man now 
responsible for the unemployment 
census, is going ahead with what cau 
tion the legal mandate of Congress 
permits him to exercise. He told the 
newspaper men gathered at a_ press 
“I realize first impres- 
sions in a matter of this sort are apt 


conference that 


to become permanent—that it is virtu 
ally impossible to alter them. There 
fore, there will be no preliminary an 
nouncement of the results we obtain 
by this census, although naturally we 
are anxious to announce those results 
with as little delay as possible.” This 
is expected to result in some public 
announcement shortly before Christ- 
mas, 


No News on Bank Bills 


President Roosevelt is not expected to 
discuss new banking legislation in his 
speech Oct. 20 at the dedication of 
the new marble palace of the Federal 
Reserve Board. He is expected to with- 
hold this discussion for his annual mes- 
sage to Congress, or perhaps even for 
a special message when he deems the 
time ripe. What is expected from the 
President in the dedication speech is 
praise for Treasury and Reserve Board 
actions in maintaining low rates of in- 
terest for the benefit of business and 
middle-class borrowers and in provid- 
ing a supply of money entirely ade- 
quate for the country’s needs. 


A Dribble, Not a Flood 


Securities and Exchange Commission is 
finding the truth in the old adage 
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about dragging a horse 
It figured on a flood of 
issues this season, and 
creased its force to hand 
new issues have been few 
tween. So some officials a 
in privacy and sadness 
Federal Reserve action in 
serve requirements was a 
tainly it was not fores 
action would cause bank 
vestments, thus cutting 
mand for new issues. 


Alaskan Air Sery 
Western Air Express, p 
Salt Lake-Los Angeles 
with National Parks Ai 
between Salt Lake and M 
not because it has its <« 
Mountain 
seeks a chance to extend 


business, bu 
passenger link betwee 

States and Alaska. But ¢ 
new transcontinental lin« 
the plans with a service dir 
Alaskan border to Mont 
dooryard of New York 


bulk of business will com: 


Buying But Not Spendi: 


By 1940, two-thirds of 

automobiles of the count 
owned by families with in 
a week or less, predicts t 
Petroleum 
figures to show that this 


Institute, wl 


bracket is expanding its car 
at the rate if one millio: 
year. Already these families 
cars than all the rest of th 
together. Which is a 
when set against the fa 
Treasury is worried ov 
showing total consumer sp 
country is way below consun 


Federal or State Control? 


Authority of states to ‘ 
weight, size, height, and lengt 
mercial motor vehicles was 
superseded and excluded” 
sage of the Motor Carrier A 
the Interstate Commerce ¢ 
in intervening in the case of 
strictive Kentucky  gross-w 
Incidentally, the motor si 
carriers won the initial ski: 
Federal Judge H. Church | 
ruled the motion of the sta! 
intervening railroads seeking | 
the suit. 


Toward Truck Speed Control 


Federal control of speed of 
trucks on the nation’s hig 
under consideration by the B 
Motor Carriers. What is a 
the first step in that dire: 
taken recently when the Bur 
to bus and truck interests throug 
the country an elaborate and 
questionnaire, 
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The Figures 


Latest Week 
Preceding Week 
Month Ago 
Year Ago 


Average 1932-36 




















Preceding Month Year Average 
Week Ago Ago 1932-36 

PRODUCTION . 
*Steel Ingot Operation (% of capacity) 56 74.4 71.6 75.3 41.4 
* Building Contracts (F. W. Dodge, 4-week daily average in thousands) , $10,109 $12,288 $11,067 $6,300 
Engineering Construction Awards (Eng. News-Rec.,4-wk. daily av.in thousands) 863 $7,343 $6,632 $9,992 $6,017 
* Bituminous Coal (daily average, 1,000 tons). , 1,511 1,324 1,466 1,013 
*Electric Power (million kw.-hr.) er icone 2,276 2,266 2.321 2.169 1.767 


TRADE 


Total Carloadings (daily average, 1,000 cars).... ; sane 140 
* Miscellaneous and L.C.L. Carloadings (daily average, 1,000 cars) 85 
*Check Payments (outside N. Y. City, millions). . . ‘ $4,255 
*Money in Circulation (Wednesday series, millions). a reuse $6,520 


PRICES (Average for the week) 


Wheat (No. 2, hard winter, Kansas City, bu.)... 

Cotton (middling, New York, 

Iron and Steel (Steel, composite, ton) 

Copper (electrolytic, Connecticut Valley basis, Ib.)... — 
Moody’s Spot Commodity Price Index (Dec. 31, 1931 = 100) 


FINANCE 


Bond Yields (Standard Statistics, average 45 bonds). 

Call Loans, Renewal Rate, N. Y. Stock Exchange (daily average) 
Prime Commercial Paper, 4-6 Months, N. Y. City (prevailing rate). 
Business Failures (Dun and Bradstreet, number) : 


BANKING (‘Millions of dollars 


Total Federal Reserve Credit Outstanding (Wednesday series). , 2,573 : 2.579 2.47 2414 
Excess Reserves, all member banks (Wednesday series) 1,060 1,020 750 J 1,476 
Total Loans and Investments, reporting member banks 22,026 22,046 22,319 683 19,691 
Commercial and Agricultural Loans, reporting member banks} 4,810 4,778 4,638 

Security Loans, reporting member banks? 1,909 1,950 2,095 

U. S. Gov't. and Gov't. Guaranteed Obligations Held, reporting mestaies banks 9,034 9,066 9,323 10,592 
Other Securities Held, reporting member banks... 2,988 2,970 2,969 3,337 


aun 


* Factor in Business Week Index. * Preliminary, Week Ended October 2. + Revised. $¢ New Series. § Not Available 








These monthly averages 120 
are merely simple aver- 

ae anaes MONTHLY AVERAGES 
weekly figures of Busi- NORMAL | 

ness Week's index of 100 
business activity pre- 
sented in the chart at the 
top of the page. They 80 
enable readers to get a 
general view of the trend 
of business since 1929. 











The Weekly Index of Busi- 
ness Activity is covered by 
the general copyright on the 
ntents of Business Week 
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NEW FEATURES Burroughs 
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ENTIRE LINE OF I awl 
BURROUGHS shat has 


horizon. 
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ELECTRIC DUPLEX [0 


not enou 


CALCULATOR |: 


last year 


Two TOTALS Se tailed op 


The individual totals line with 

in the front dials are _ ee: 4 se mouth I 

transferred electri- : rid ae tomers. 
A small six-column calculator for cally to the rear dials » 
handling small amounts. It assures where they accumulate 


low equipment costs where a machine into a grand total, > a, 
of larger capacity is not required. . ' rat’ see chal 
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DIRECT 
SUBTRACTION 


The many styles of Burroughs Cal- 

culators include machines of six, Ce] A touch of this key sub- 
ten and fourteen column totaling FAST eee U I ET mite cy acpbanggr lgr 
capacities, fractional keyboards, Y 


electric or hand operation. from the grand total without 
ELECTRI C the use of complements. 


Provides a faster, simpler way to accumulate individual calcu- 
lations into a grand total. Direct subtraction, fast electric 
transfer, electric clearance, and positive electric key touch 
speed up the work and enforce accuracy. Other Burroughs 
Calculators of various totaling capacities also have new fea- 
tures, new advantages and new styles; thus, you can select 
the one that will give you the shortest, simplest operation 


on your particular job. For a demonstration or complete 


Burroughs Electric Calculator with : < ite= 
Sim ited Sebwreetise. ‘New pound, information, telephone the local Burroughs office, or write 


ptapaniien, et - . Me ; 
cod loorlten toltion Capeelles, BURROUGHS ADDING MACHINE COMPANY 


6020 SECOND BOULEVARD, DETROIT, MICHIGAN 
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THERE’S A BURROUGHS CALCULATOR FOR EVERY TYPE OF CALCULATING the siteati 
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‘THE BUSINESS OUTLOOK 


THERE was little in the week’s 
i development to lift the cloud 
that has settled on the business 
horizon. A moderate and sea- 
onal increase in freight traffic, 
power, coal, and automobile 
production, plus a slight expan- 
jon in construction activity, was 
not enough to offset the more 
dramatic and unfavorable turn 
of affairs elsewhere. Business 
eek’ s index again fell below 
last year’s level. Steel mills cur- 
tailed operations drastically, in 
line with the current hand-to- 
mouth buying of their cus- 
tomers. Wholesale commodity 
prices of major raw materials 
pierced the 1936 level this week 
see chart, page 61). Consumer 
protests On meat prices, plus 
protests of kosher meat retail- 
ers in New York City, broke 
the peak prices recently estab- 
lished on cattle and hogs in 


( hicago. 


Railroad Costs and Earnings 


roads now know where they stand, 

s far as wage costs are concerned 
erating unions settled their 20° 
we-increase demand by agreeing to 
ike a 44¢ a day boost, which means 
wut $35,000,000 additional wage costs 
he roads are still in the dark so 
as revenue is concerned, because 
the Interstate Commerce Commission 
is yet to act on their rate increase 
tition. August net operating income 
f 187 Class I roads fell 220% under 
i year ago. Current loadings are run 
about 4% ahead of last year, 
ugh the Regional Shippers’ Advi 
ry Boards expect the last quarter to 
surpass the same quarter last year 
over 6%. The 900,000-car week 
ich was hoped for as a fall peak 
s year would require a gain of 9% 
er the peak week of last year— 
i achievement that now 


hy : : 
ibious. Eastern railroads are planning 


appears 


: : 

ask for an increase in the passenger 
ite from the present 2¢ to 244¢ a mile, 
tis announced. 


Influence on Security Prices 


These developments, plus the uncer- 
‘ainty surrounding the jittery franc, 
and the emphasis of the President’s 
Chicago speech on the seriousness of 
the situation in Spain and Japan, con- 


tributed to the further break in s 


curity prices 


Expect More Steel Buying 

The eigh point drop in steel activity 
to 66% of capacity probably created 
most consternation this week, particu 
larly outside the steel industry itself 
Improvement in buying is expected 
this month, though presence of ample 
stocks in the hands of consumers sug 
gests that new buying may pick up 
slowly. The delay in buying from auto 
motive centers is ascribed to adequate 
stocks on hand, prolongation of 1937 
model production well into September, 
and production kinks in new assembly) 
undertakings. However, both General 
Motors and Chrysler placed substantial 
orders this week, and additional buying 
is due over the next few weeks from 
Detroit. But it takes more than Detroit 
alone to lift the steel operating rate 
Steel scrap prices are now back to the 
level prevailing in early 1929, but pig 
iron prices are 24° above the high of 
1929, while finished steel prices are 
12% above the 1929 peak 


Making More 


However, Chrysler tripled production 


Automobiles 


last week compared with the preced 
ing week, and General Motors and a 
number of independent producers have 
stepped up operations, so the low point 
in Detroit’s activity is definitely 
passed. Ford has been closed for two 
weeks, but should be in the running 


shortly. 


Retail Business Improves 


September returns on retail sales are 
beginning to appear, and, judging from 
the chains reporting, there was a fair 
improvement registered. W. T. Grant 
sales were up 5% over a year ago, 
against a 2% decline in August; Lerner 
sales were up 13%, against a 5% gain 
in August. Department stores in the 
New York metropolitan area reported a 
3% gain over a year ago, early in Sep- 
tember. August had been 5°% better 
than last year. 


Oil Output 


The oil industry is dividing its atten 
tion these days between the producing 


and Trial 


fields, whose output it hopes to be able 
to curb as the winter 
proaches, and the quiet city of Madi- 
son, Wis., where an impressive array of 
major oil companies and subsidiaries, 
many individuals, and three publica- 
tions are on trial, charged with viola- 
tion of the Sherman anti-trust law by 
fixing gasoline prices. The decision is 
expected to be of great significance to 


season ap 


! 
; 


Like ou 


industry 


Household 


Sales of household 


Appliance Sales 


been showing the usu 


since the spring hi 
instances there is st 
over last vear Re if 
August were ahead 

18°: electric ranges 
cleaners floor type) 
ers, 41%: and ele 
Washing Trhiie hine 


vear from June 


‘More Fabric Shoes 
While shoe production tur 
in August from the summer 
rebound was not great enough 
total output above last year’s recor 
peak. Moreover, high leather cos 
have stimulated the fabrication of part 
fabric or all-fabric shoes. In the first 


eight months. part leather and part 


fabric shoes increased S06‘ in vol 
ume, all-fabric shoes were up 227 
all-leather shoes. however. increase 


only 8* 


Paint Sales Drop 


Paint manufacturers have entered th: 
slow selling season, their sales being 
slightly 
August, the latest period of record, in 


above last year’s level. In 


dustrial users bought 15 more than 


last vear, but sales to the trade in gen 


eral ran fractionally under last year's 
level. For the first eight months. total 
sales have topped the same months of 
1986 by 14 


New Av iation Records 


Both the transport and manufacturing 
divisions of the aviation industry have 
been setting new records this year 
Passenger traffic set new peaks for 
three consecutive months this summer, 
and scattered reports for September in 
dicate that even that month held well 
above last year. Aircraft manufactur 
ing plants are almost certain to pass 
the $100,000,000 sales mark this year. 
Their first eight months’ deliveries, it 
is reported, exceeded 871.700.0000. a 
gain of 70° over the same months 
last year. 


Construction Off 


For the first time this year, construc- 
tion contracts fell below last year’s 
level, according to F. W. Dodge Corp 
The decline reached 12°. Home-build 
ing slipped by 19°, public works and 
utilities by 2267. Non-residential build- 
ing, the main division most of this year, 
still held 10°. ahead of 1936 














Why It Pai 


To Buy G-E Equipment 


Dependability is diffi- 
cult to include in spec- 
ifications, but easy to 
obtain if you insist on 
General Electric equip- 
ment. 


GENERAL 
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d Pequot Mills 


BOUT twenty years ago the management 
A well-known Pequot Mills at Salem, Massac! 
decided to equip the 4,000 looms in its mammoth \ 
shed with General Electric motors. It sought relia 
efficient electric drives. The records show that thes 
4000 motors have operated for an average of 41 hours 
a week, 50 weeks a year, during each of the twenty 


years—and are continuing this record. 


Such remarkable AVAILABILITY of equipment 
important factor in low-cost, profitable operation 
been daily evidence of the soundness of the judgment 


shown in selecting General Electric equipment. 


As to MAINTENANCE, ¢he records show that less 
than five cents per motor per year was spent on repairs. 


Equipment with such records of reliability is the best 


protection obtainable against unnecessary interruptions 
to production— outages that may cost from hundreds 


to thousands of dollars a year. 


For more than 50 years General Electric has been assist- 
ing an increasing number of purchasers to obtain 
continued, satisfactory service and profitable results from 
their investments in electric equipment. General Electric 


Schenectady, N. Y. 


ELECTRIC 


011-269 
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abor Faces New Issues 


Behind the scenes of A.F.L. and C.LO. meetings are 


questions of strategy, such as how to help union shops 


against competitors. 


+ the American Federation of Labor 
oavention in Denver, and the Com- 
ee for Industrial Organization ex 
s on their way to Atlantic City 
most important C 1.0. meeting 
+s formation, it looked this week 
labor schism would get worse 
it got better. At the A.F.L 
~ the executive council over- 
ose who wanted to make peace 
C1.O. At Atlantic City John | 


group 1s expected to come out 


Ve 


fils 


in the record, both groups will state 
they feel about each other, and 
certain persons and practices in 
political arena. Having rebuked 
Sec. Perkins by failing to invite her to 
and speak, the A.F.L. listened 
reserve to Chairman Madden of 
National Labor Relations Board, 
continued to talk about keeping the 
Wagner Act as it stands but getting 
ferent people to administer it. 


Of the Record 
Behind the scenes, many other prob- 
confront the labor unions in both 
ps. They will get very little if 
attention in Open discussions. Yet 
the long run, as the unions learn 
t certain economic perplexities must 
the following questions are 
to come more and more to 
1) If a majority of employers in 
industry are ready and willing to 
labor contracts, but a considerable 
nority are not, is organized Jabor 
in pressing for wage increases, or 
| it stand on a demand for recog- 
only and let raises go by the 
until the other employers come 


Reasoning back of this problem is 
If union shops, because of high 
sages, are forced to economize in spots 
ropping employees, or if they put 
osts too high and are destroyed 
their competitors, labor itself suffers. 
n the other hand, the majority of 
wers act in concert with organ- 
wd labor to pinch out the unorgan- 
2d fringe, labor again suffers, as work- 
“s are dumped into the unemployed 
AW 
This style of reasoning gets a good 


' 


if attention in C.I.O. circles, where 


industry-wide agreements are the goal 
It goes along with suggestions by Ed 
ward F. McGrady, former assistant sec 
retary of labor, and others who for a 
long time have felt that much more 
work needs to be done is promoting 
industry-by-industry policies and bar 
gaining, rather than 
agreements. 

(2) If recovery suffers a 
setback, even if only a breathing spell 
for a few months, what can the unions 
do to keep the new members inter 
ested? With raises out of the question, 
what can be used to induce unorganized 
workers to join? The more thoughtful 
union leaders, foreseeing such a possi 
bility, have been trying to promote ed 
ucation, social activities, and political 
interests as valid reasons for union mem 


bers to keep on paying dues 


shop by-shop 


business 


A.F.L. vs 


extent has 


(3) How long can the 
C.1.0. war, which to 
kept Organizing spirit high and has 
helped recruit thousands of members 


some 


be continued without causing a general 
revulsion of feeling on the part of busi 
ness Management, government, and th 
public? If boycotts and jurisdictional 
hghts turn public thinking against un 
ions, could hurried patching-up of the 
quarrel then reverse sentiment? This 
problem brings no happiness to the 
labor leaders, who hope that the swing 
to collective bargaining will make or- 
ganized labor a 


respected, responsible 


part of the industrial system 


A Hopeful Sign 


Increasing evidence that at least some 


of the labor leaders are thinking along 
these lines encouraged business observ- 
ers this week, despite the bombs burst- 
ing in air above Denver and the omi- 
nous rumble of C.1.0. big guns from the 
East It is possible that will 
tread cautiously for at 
months 

Meanwhile, somewhat overshadowed 
} 


by the A.F.L. convention, other plans 


lab« rT 


least some 
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“Not by Bread Alone” 


An Open Letter to the Management of Evansville Industries 


— 

















|EVANSVILLE CO-OPERA LEAGUE, 813 Old National Bank Bidg., Evansville na 





SO THE PEOPLE MAY KNOW—Evansville, Ind., has the idea that the community's 


own responsibility 
well worth developing. 


in promoting cooperation between employer and employee is 
Backed by the city’s business men, the Cooperative League 


collects opinions from all sources, tells management what labor is thinking, and gives 


the management viewpoint to labor. 


The third party—the public—is taking an increas- 


ing interest in the league, and a citywide forum of public expression is expected to be 
organized following the preliminary work of building an industrial relations platform. 
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are moving along in various localities, 
to culminate in the November elections. 
Labor slates have worked 
through primaries in sundry communi 
ties, biggest one being Detroit. Both 
C.1.0. and A.F.L. are intensely inter 
ested in electing local officials pledged 
to support labor in the industrial cen- 
ters, and in some towns the non-parti 
san political observers concede the Ja- 
bor candidates a good chance. 

In Detroit this week's primary re 
sults were a surprise even to C.LO., 
which got its candidate for mayor and 
five nominees for the common council 
on the Nov. 2 ballot. It had been felt 
in C.1.O. circles that considerable dam- 
age had been done by a fracas in which 
Homer Martin pointed a gun at some 
of the rebellious leftists in the automo- 
bile union. Martin himself, explaining 
this incident to Business Week on pri- 
mary day, declared that a well-planned 
trap had been laid for him and that he 
had been unlucky enough to fall into it. 
He, like other leaders of the movement, 
could only wait nervously and hope that 
the conservative-plus-A.F.L. opposition 
would not be able to use the publicity 
to beat the C.I.O. candidates. 


Labor Is Encouraged 


As it turned out, the Detroit results 
upheld the forecasts of those who con- 
sidered the automobile union too big 
and tough to be shut out of the run-off 
clection. The news from Detroit will 
be used by C.1.O. in other industrial 
centers, where primaries and elections 
will tell the fate of other labor can- 
didates 

Still undecided, and likely to be split 
Nov. 2, was the Detroit A.F.L. vote, 
which went for John W. Smith, de- 
feated candidate for mayor. Observers 
expected that part of the A.F.L. vote 
would continue to go against C.1.0. and 
thus would fall to Richard W. Reading, 


their way 
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the “conservative” candidate, but that 
part would be labor-conscious enough 
to go along with the C.1.O. candidate, 
Patrick H. O’Brien. 

Among a score of industrial cities 
where labor currently is backing certain 
candidates pledged to its support, the 
spotlight wavers between New York, 
Cleveland, Akron, and a group of small 
towns surrounding Pittsburgh. C.I.O. 


OCTOE 


and A.F.L. are united in 
are supporting Judge G. | 
for mayor. In Cleveland 
feel that labor's drive w 
such success at the polls 
which is much more heavi! 
The Pittsburgh races apparet 
and tuck, while Mayor La « 
New York has pretty well 
labor vote. 


Consumers Jolt Meat Prices 


Steers and hogs drop because of popular resistance. 
as La Guardia and Gov. 
Federal probe suggested. 


MEAT prices, a mainstay of farm income 
in these days of toboganning commodity 
prices, this week started downward as 
consumer resistance assumed 
proportions. Simultaneous protests to 
Secretary of Agriculture Henry A. Wal- 
lace from Mayor La Guardia of New 
York and Gov. Hurley of Massachusetts 
intensified the uneasiness evidenced in 
Chicago and other major livestock 
markets. 

Prices of top steers, from which the 
cuts of choicest beef come, had reached 
18-year-high prices between $19.50 and 
$20 a cwt. last week; hogs had gotten 
up an 11-year peak of nearly $14 a cwt. 
in August. Even sheep and lambs, sup- 
plies of which are much more nearly 
normal, had risen to the best prices in 
several years as thrifty housewives 
shifted from beefsteaks to lamb chops. 

This week the packers weren't willing 
to pay so much for livestock, fearing 
that consumers’ resistance, plus such out- 
breaks as the closing of the kosher meat 
shops in New York, would curtail the 
use of meats on American tables. Prices 
for top steers fell as much as $1 to 


serious 


Hurley protest to Wallace. 


$1.50 a cwt. and hogs wv 
the August peak by as 1 
$2.25 a cwt. 
Worries 
situation, the ability to 
cheaply in fattening cattle 
this year, and the consu: 
altered producers’ and feed 
what they could get for 
hurt, because cattle and hi 
market now have been 
high-priced grains from last 
crops, but sellers felt ther 
weakened bargaining posit 


over the gene 


First Cause Was the Drought 

Immediate cause of this 
meat prices was the droug! 
Feed was scarce and prices \ 
producers sent lean livestock 
last winter. This tended to 
down until early spring, w 
slaughter fell off very shar; 
then, marketings of livestock 
far below normal, and prices 
rocketed because consumer d 
been the best in years. 

Under the circumstances, 


Internat nei 


“SO WE'LL EAT FISH”—A week ago most of New York’s 4,000-odd kosher mes 


markets closed their doors as a protest against exorbitant meat prices. T! 


(above) has been a rush on fish markets. 
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much cheaper feed, 


1ot go to market 


lt is that October, November, 
nber runs of beeves and 
the slaughterhouses will be 
scanty in spite of the attraction 
t high prices. If livestock were 

tt to market now, it wouldn't 
rmal return because it 
rweight. Besides, the bountiful 
worth about 30¢ a bu. 
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Back of Meat Prices 

tnis basis, Bu Zn7es5 ui "6 ek 
ed more than a month ago that there 
1 ben lly be 16,000,000 pigs slaugh- 
he last half of 1937 compared 
800 000 in the 1936 
(although the shrinkage in the 
: supply would not be so sharp, due 
fact that this year's pigs are fatter 
» those a year ago). A decline 
in the number of cattle going 
t, but a drop of only about 10% 

ight, also was forecast. 
these circumstances, it was 
t high meat prices were almost 
stay relatively high until after 


esti- 


lil 


Same 


Three-Months 


Madison, Wis., jammed by lawyers, defendants, and 
others as government begins prosecution of many 
major companies and individuals. 


University 


MADISON, quiet, tree-dotted 
shores of 


o Wisconsin town on the 
broad, blue lakes, this week was packed 
ike New Orleans during the Mardi Gras 
ind like Louisville during Derby Week. 
lawyers, oil company officials, and news- 
paper and magazine writers filled the 
own's two principal hotels, overflowed 
ato the older hostelries, and poured on 
ato rooming houses and private homes. 
The reason was a wholesale criminal 
prosecution of many companies and in- 
wviduals in the oil industry, under the 
Sherman Anti-Trust Act. Cases arising 
under the first of two indictments (BW’ 
—~Aug8'36,p26; Aug21'37,p32) had 
ten called for trial before Judge Patrick 
T. Stone, Canadian-born, naturalized, 
ludge of the Federal Court. Cases un; 
tet the second indictment remain -togbe 
illed. Business watched the procéed- 
“8, hoping to get a line on the in- 
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OIL PROSECUTORS 


Grant 


the special assistants to U.S. 


ball for the government in the anti-trust case against leading 


the end of this year unless consumer 
demand fell off substantially It 
that there has been a moderate recession 
in consumption, on poundage 
compared with a year ago. But 


has been 


tr 
Is truc 


basis, 
this 
decline, it is observed, much 
less sharp than the dip in production 
of livestock 
Attacks on retail 
have been directed at the 
system, with hints that a federal investi 
gation might grow out of this week's 
conference between Sec. Wallace 


Mayor La Guardia. 


meat prices so Tat 


distribution 


and 


Oil Case Starts 


tentions and strategy of Washington's 
new anti-trust activity. 

Madison is in for a long 
the 12 men destined to be selected 
jurors are in for a long period of con- 
finement. Trial of the cases called this 
week is expected to last at least three 
months, aul teins Stone announced that 
jurors will be kept in custody of the 
United States marshal in the trial and 
will not be permitted to return home 
for week- a Judge Stone said he 
wanted a jury “that has not been in 
fluenced by newspapers or other outside 
opinion”; and when William J. Dono- 
van, chief defense counsel, suggested 
that a jury locked up might come to 
feel resentment against the defendants, 
the court replied: “This case will be 
tried in the courtroom—and not in the 
newspapers.” 


On trial are 22 oil companies, 46 in- 


show, and 


W. Kelleher, of Butte, 
Washington, D. C.; and John Henry Lewin, of Baltimore, 


Attorney-General Homer Cummings who are 


Chaffetz. of 


above) are 


Hammond E. 
(left to right, 
carrying the 


Mont.: 
Md. 


oil companies. 


and three pul ication 
are Standard Oil of 
Socony-Vacuum, Wadhams (subs 
of Socony-Vacuum), Cities Servi 
| 


SUDSICLATICS 


} , ' 
aividuals, 


( ompantk Ss 


three of its name! 
rvice Export, Empire Oil 

Louisiana Oil; Continental, Gulf Oil 

Gulf Refining (Gulf subsidiary), Pur 

Oil, Shell, Sinclair, 7 Mid-Cor 

Phillips, Skell lall, Glob 

of Oklahoma, Globe of Illinois, Glob 

of Kansas, and the Deep-Rock Oil ¢ 
Publications on trial are the Na/ 

Petroleum News, Platt's O 

the Chicago Journal , 

case of one of two journ 


and 
Cities Se 


tinent, 


named in 


LLISTS, 
connection with publication of tank car 
It is that of 
publisher of the Na 
News and Platt's O 

of Keith Fanshier, o 
) ] urnal of Con 
‘Several Chi 


prices, was calle { for trial 
bos arren C. Platt, 
ae il Pe tr leum 
gram. The case 
reporter of the Chicage 
merce, was not called 
newspapermen who 
gested that the government might have 
belatedly realized that Mr. Fanshier had 
merely done a reporter's job in re porting 
actual prices 


were present sug 


Government's Contentions 


The indictment charges that the de- 
fendants, in February of 1935, conspired 
“to artificially raise and fix tank car 
prices in the spot market, thereby in 
creasing and fixing tank car prices of 
gasoline sold in interstate commerce 
throughout the Middle West and inten 
tionally increasing retail prices.” The 
government further contends that the 
defendant companies make and sell 85°; 
of all the gasoline sold in the Middle 
West; that each company owns or con 
trols retail filling stations ; that, with the 
exception of Standard Oil of Indiana, 
each sells large quantities of gasoline 
to jobbers; that more than 80°7 of the 
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gasoline handled by jobbers is purchased 
from the defendants ; and that in making 
contracts with jobbers the price to be 
paid is determined in the light of “the 
spot price as published in defendant oil 
publications.” 

The government further contends that 
two buying programs were carried on— 
one in the East Texas field, by the East 
Texas Refiners’ Marketing Association, 
and the other in the Mid-Continent field 
by the Western Petroleum Refiners’ As- 
sociation. Neither of the associations, 
however, was indicted. 

The prosecution is the result of ef- 
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forts of the National Oil Marketing As 
sociation, comprised of independent 
companies and managed by Paul E. 
Hadlick, energetic, fight-seeking secre- 
tary and counsel, to interest the govern- 
ment in the independents’ troubles with 
the major companies. The defendants 
contend the whole mess is the result of 
the government’s effort to control oil 
production in N.R.A. days. 

Legal wheels began to turn slowly at 
Madison as the prosecution sought jurors 
who would be willing to be locked up 
until several days after the whistles have 
blown an New Year's Eve. 


Bankers Behind Instalment Move 


—And finance companies, meeting at Chicago (with 
an eye on Milwaukee) see their business strengthened 
by support of stiffer terms. 


WHEN the National Association of 
Sales Finance Companies gathered in 
convention last week in Chicago, there 
might have been excitement: lots of 
hush-hush conversation in groups of 
twos and threes. 

Things were happening in Milwaukee. 
A federal grand jury was investigating 
the relations of the country’s three 
largest automobile manufacturers—Ford, 
General Motors and Chrysler—with the 
country’s three largest finance companies 
—Commercial Investment Trust (which 
owns Universal Credit that does a large 
part of the Ford instalment financing) ; 
Commercial Credit Corp., which makes a 
specialty of financing Chrysler cars, and 
General Motors Acceptance Corp., 
wholly-owned G.M. subsidiary. 

But there wasn’t any particular excite- 


, Wide 
TANK TOO BIG TO CARRY TO BE TOWED 1,371 MILES—A mammoth steel tank 


ment. The investigation was regarded as 
“one of those things.” Despite the fact 
that independent finance companies 
(called “independent” because they have 
no finance plan arrangements with the 
big motor manufacturers) get their 
stiffest competition from the so-called 
“big three,” they were not at all certain 
that the federal probe would get any- 
where. 


Where It Started 

Origin of the investigation must go 
down as a deep, dark Washington secret. 
Nobody really can say for certain how it 
came about. But it is a good guess that 
some of the independents made represen- 
tations to Washington that the manufac- 
turers favored certain large companies 
and that this stifled competition. Lurk- 


World 
‘5 


one of the largest single pieces of freight ever shipped, will soon start a 1,371-mile 
journey by water from Jersey City, N. J., to Whiting, Ind, Eighty feet long and 
fifteen feet in diameter, the tank was considered too big for long-distance rail ship- 
ment, and will be towed by a tug up the Hudson River and through the Erie Canal 
to Lake Ontario, through the Welland Canal, Lake Erie, the St. Clair River and south 
on Lake Michigan to Whiting. Made by the M. W. Kellogg Co., the tank, which weighs 
460,000 pounds, will be used to distill crude oil by the Standard Oil Co. of Indiana. 
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ing in the background—as 
to be expected—was 
menteals.” 

And yet, in the Tower R 
Stevens Hotel, representatiy 
companies and the indepe: 
panies held their convention, 
ruffled by the Milwaukee 
To all appearances, there \ 
ference in the world betwee: 
the little. Independents 
company members of the 
(Commercial Credit is not 
seemed concerned about only 
how to improve the finar 
from the inside, by tighteni: 
making the finance com; 
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18 Months the Limit 


Resolutions were drawn 
quire a minimum of one-t! 
new cars, with the balar 
the shortest possible time 
the buyers’ income, but 
to exceed 18 months. Ter: 
same for current and two-\ 
cars, but on older models, t} 
time limit recommended was 
with a one-third down pa 

The drive for tighter ter 
a year old. In the spring, 
panies came Out with annou 
stiffer requirements (Bi 
p20), and various associat 
the National Retail Dry Go 
tion (BW—Oct2’37.pi8) 
conservative terms on their 1 

Lengthening terms, which 
during the depression to 
sales, were looked upon by | 
misgivings as the business « 
upward and recovery got 
way. As far back as Nove 
Arthur W. Newton, vice-pre 
the First National Bank of 
(long regarded as the dean of 
to finance companies) issued a 
warning. He spoke at the 
Finance Conference (rival 
to N.A.F.S.C., but 
laps), which comprises only 
companics. 


The Bank Argument 


Mr. Newton emphasized 
panies were accepting sub-stand 
(that is paper which does 1 
to standard 18-month 
cars and 12-month on old 
consequence were offering 
as collateral, assets which w 
phase of deterioration. (For 
on Dec. 31, 1935, the retail 
20 instalment companies mat 
six months amounted to 62 
their total, whereas on June 
paper maturing in six months w 
to 53%. In other words, these 2 
companies were less liquid.) 

As the result of Mr. Newt 
the A.F.C. adopted resolutions 


on members for more stringent 


But competition made it difhic 
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WAKING CAPITAL OF ADVERSITY 
For weeks militant lines of pickets have 
bounted Horn & Hardart’s Automats in 
ew York. Getting even, Horn & Hardart 
« week used the strike as the theme 
for advertising appearing in New York 
papers. 


for members to contract their 
hedules. Again in April of this 
before the Association of Reserve 
Bankers, Mr. Newton indicated his 
ern over instalment paper longevity. 
bankers began to talk directly to 
nce companies that were borrowing 


> } 
ae ssible 


eir money. 
Thus, there developed direct banking 
ressure for tightening terms—especially 
respect to the independent companies. 
e bigger organizations, already aware 
the necessity to get away from the 
rms, endorsed the move. Overall 
the finance industry as a whole is 
ng to standard terms as a means 
nsuring the quality of its notes and 
tting instalment buyers to pay off 
kly as possible. It expects thus to 
better shape if business turns down 
ise maturities will be shorter. It 
nts on a more rapid turnover of 
because once a man pays for 
efrigerator, he will be ripe for the 
say, of a washing machine or 

tric range. 


Stores Limit Returns 


Leading New York merchants 
announce policy on goods 
brought back by customers. 


\ PERENNIAL problem for department 
customers’ returns. In New 
rk City, where restrictions on such re- 
ms have long been kept at a minimum, 
‘partment stores recently got together 
ad announced a new policy on returns 
i piece goods. 
Fabrics cut from bolts, they said, could 


be returned if only two yards or 


res 1S 
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less Lengths over two 


yards would be a epted for refund, 


credit, or exchange at a stiff di 


s<gr 
<2. 


scount ol! 
Such return poli ab 
lished before in 
lean years 
reappearance now ma 
ating 


y mean 


costs are mounting, and 


t around and see 


stores to look where 
can cut And it 
mean More restrictions coming up 
Every returned article, no matter what 
its price, a store roughly 40¢ 
That's simply the direct and 
it doesn't take depleted 
stocks, lost sales, damaged merchandise, 
or mark-downs And every returned 
article has to go through 20 or 25 oper- 
ations before 
sale again 
The bigge st volume of returns occurs, 
and probably always will, in women's 
ready-to-wear departments, where the re 
turns skirts, sport 
negligees, dresses, and corsets 
to from 15% to 20° of the gross sales 
of the whole 
A San Francisco store, trying to cut 
down its returns several years ago, di 
covered that nearly 72° of 
in its ready-to-wear department 
ultimately sold below their original cost 
Runner-up in volume of 
the fabrics department. 


down expenses may 


costs 
expense, 
into 


account 


it's back on the floor on 


of blouses, clothes, 


amount 


store. 


all goods 
were 


returns 1S 


Stores Must Cooperate 


The only really effective way for a 
store to cut down its returns is in coop- 
eration with other 
area. Stores have tried separately to 
set up rules and restrictions on returns, 
but the net of such a policy has 
often been the loss of many customers 
to competitors who had no such restri 


stores in the same 


] 
resuit 


tions. 

Stores began to work out return poli- 
cies in earnest in 1931. Times 
bad and customers hard to get, but every 


were 


avoidable expense had to be cut down- 
and one of the largest of these was re- 
turns. 

Policies were adopted in cities from 
Dallas to Providence. Ordinarily they 
were worked out and administered by 
the local retail merchants’ or department 
stores’ association, and they included, in 
general, the following restrictions: 

Merchandise was not acceptable for 
return after four (or five) days. 

It must be accompanied by a sales 
check, and the reason for return. 

Sanitary articles, such as_ brushes, 
combs, etc., were not returnable. 

Merchandise showing signs of wear or 
alteration was not returnable. 

Yard goods were returnable at a dis- 
count. 

Gifts might be exchanged for other 
merchandise, not for cash. 

Usually there was a central clearing 
house which checked the records of the 
cooperating stores, uncovered regular re- 


>D?* . 
A.&P.’s Magazine 
It's named Woman's Day, cus- 
tomers get it free, and it takes 
outside ads, 
For 
A.&P 


weckly house organ known as the M. 


seven years stomers 


now. 


stores have been inde 


which A.&P. got up 
distrib ¢ 


1OU 


managers to 
was about 775 O00, 
dealt with food 

Last week A.&P. 5s 
weekly Menu with the 
new monthly magazine, called Wo» 
Day, to be printed in six 
A &P S SIX 
A.&P. will 


organ to 


first issue 


editions for 
Thus 


own ho SC 


territorial divisions 


now have its 
match the give-aways which 
other chains have 
Most notabl 
ations 15 The 
wwned by the 
Evans Publishing Co., but distributed 
through the American 
Philadelphia, the Hartford 
First National 


Cleveland, 


patrons of grocery 


long been 


receiving 


among these free publi 


Family ( rele, privately 
Stores out of 
Conn., di 
Fisher 


west ol 


vision ot 
Bros. in 
the Mississippi, and Sanitary Grocery 
Co. in Washington 

Critics of the 


stores, 


satecway 


A.&P.'s 


first issue of 


WOMAN'S DA) 


NEW DEPARTURE—A far cry from the 
old-style, rather dingy house organs of 
several years ago is the new A.&P. 
magazine. The front cover of the first 
issue (above) is done in the modern 
manner, and it’s a smart magazine through- 
out. A.&P. selling is done discreetly and 
most of the articles are of general interest 


to women readers. 














NEW BETHLEHEM PLANT NEARS COMPLETION—Part of 
the $75,000,000 construction program begun in 1935 by Bethle- 
hem Steel Co. is the new hot mill above, now being built at 


new magazine concede that it will be 
a good match for the other chain pub- 
lications. It has an impressive format 
and a high quality of editorial content. 
Playing down the traditional menu sug- 
gestions, it contains such articles as 
“What to Do About Worry,” by David 
Seabury; a symposium, directed at 
mothers, on “Is Football Worth 
While?” ; an article on house-hunting; 
reports on a petticoat government down 
in Friendly, W. Va., and on what 
housekeeping’s like in war-torn Spain, as 
well as some Hollywood pictures, a 
kiddies’ page, a Boy Scout story, and a 
feature by Gretta Palmer. 

Even more significant than the edi- 
torial content, however, are the adver- 
tising columns. For in Woman's Day, 
A.&P. is not only featuring its private 
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brands, but is selling space to national 
advertisers at $1,125 a page, with 750,- 
000 circulation guaranteed. (The Fam- 
ily Circle rate is $2,800 a page, with 
1,400,000 circulation guaranteed. ) 
Among outside advertisers in the first 
issue of Woman's Day are Eatmor Cran- 
A-Penn Oil Co., Doughnut 
America, and Underwood 


berries, 
Corp. of 
Typewriters. 

Since the passage of the Robinson- 
Patman Act, A.&P.’s been missing its 
advertising allowances, and wondering 
how to get them back. Woman's Day 
looks as good a way as any. And aside 
from this special virtue, Woman's Day 
should also prove a valuable aid to the 
biggest chain in the business when it 
comes to enlisting consumer support in 
fighting chain store taxation, 





Drug Price Plan Collapses 


Retailers’ national association yields to threat of 
federal prosecution and abandons 12-point program 
for supervision of manufacturers’ contracts. 


THE first ambitious plan for national 
price dictation under be Miller-Tydings 
Act and the state fair trade laws col- 
lapsed last week when the National 
Association of Retail Druggists, in con 
vention at St. Louis, abandoned the 12- 
point program approved one month ago 
at a conference in Chicago between 
leaders of the national association and 
representatives of the state fair trade 
committees (BW’—Sep4'37, p14). 

That 12-point program in itself was 
a backdown for N.A.R.D., for the na- 
tional association wanted to be the price 
czar with complete authority to inspect 
and approve “as to form” all fair trade 
contracts issued by manufacturer Vari- 


ous state committees objected to relin- 
quishing that power, and they forced 
the national leaders to satisfy them 
selves, under the 12-point program, with 
functions which would have proved 
largely advisory. 

But even that compromise isn’t going 
to operate now, for the N.A.R.D. has 
encountered a second obstacle—the 
threat of prosecution under the Sher- 
man Anti-trust Act 

The Miller-Tydings Act and the state 
laws themselves forbid any horizontal 

rice agreement between distributors or 
wrt. manufacturers, but the retail 
druggists know that the fair trade system 
can't give them satisfactory guaranteed 


Sparrows Point, Maryland. Scheduled for operation in Nove 
ber, the new mill and other additions will give Bethlehew 
Maryland plant an annual ingot production of 2!, 


million te 


prices and profits unless the 
organization which will co 
ers to come to terms » 
state organizations have bee 
this, inasmuch as the stat 
laws are to a very larg: 
letters. 

The FTC Objects 

The national 
adopt similar tactics. TI 
Fair Trade Board (headed 
Goode, former N.A.R.D 
Rowland Jones, Washingto 
ative, and John W. Dargave 
executive secretary) 
12-point agreement to the Fx 
Commission for informa 
But FTC set its foot dow 
effect, did Sen. Millard 7 
sponsor of the federal law 
speech at the St. 
warned against illegal combir 
meanwhile Rep. Emanuel C« Few men h 
York demanded that FT( ent must 
the 12-point plan as a crin 
acy. 

Result: N.A.R.D. shelved 
gram and substituted some 
resolutions which eschew 
in the prices set by manufact 
advisory council to examine « 
to form” still persists, but t that stronge 
“is not to be informed as to ¢ 
mum prices intended to | 
by the manufacturer.” 

Despite its pious protestat 
R.D. will unquestionably 
a national price machinery 
modifications of its origina 
will handicap it, and the stat 
tions will probably continue 
own roosts. 

The New York Pharmace 
sociation, for example, has Public Officia 
tended to sacrifice one iota of its ! Accident and 
won power to dictate prices | 


associatior 


took 
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“Unforeseen events... 


change and shape the course of man’s affairs” 


9’? 


“Dad says you'll take good care of it for me... 


MICKEY's newsboy earnings, the factory payroll, the savings of not only the banker... but, indirectly, each of his depositor: 


For many years The Maryland has issued Bankers’ Blanket 

Few men have so heavy a responsibility. His business judg- Bonds covering burglary, theft, holdup, misplacement and en 
ment must be sound, his reputation above question. But he bezzlement. Realizing that the most valuable service the Com 
vt be a prophet. No more than any other man can he foretell pany can render a bank is assisting in making its bond airtight 


¢ vagaries of the Unforeseen The Maryland has bank-insurance men of long experience wh« 


The banker can never know where loss-lightning may strike. are always available in a consulting capacity 
; i ) ' & ) 


uses every possible safeguard, leaves no loophole un- A phone call to one of the 10,000 Maryland Casualty Com 


pany agents throughout the United States, Alaska, Canada 


Cuba, Puerto Rico, the Canal Zone and Hawaii can put this 


tched. And as his last line of defense the wise banker has 
that strongest protective bulwark of all—a surety bond. Known 
day as a “banker's blanket bond” because, in its broadest trained personnel to work planning your bank's security 


it covers practically every loss contingency... it protects against the Unforeseen 


[m6 MAR Y LAND 


MARYLAND CASUALTY COMPANY BALTIMORE 


The Maryland writes more than 20 bonding lines, including... Fidelity Bankers’ Blanket... Contract... Check Alteration and Forgery Deposstor) Fraud 
‘welc Official Bonds... Judicial. More than 40 types of Casualty Insurance, including . .. Aircrafi ... Engine... Automobile Burglary... Boiler... Elevate 
‘codent and Health... Fiy-Wheel ... General Liability... Plate Glass... Electrical Machinery... Sprinkler Leakage... Water Damage... Workmen's Compensation. 
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bailiwick. Just before the St. Louis 
meeting, the New York organization 
bucked the N.A.R.D. approval of com 
bination sales. Such sales, in which 
two products sell for less than the total 
of the two when sold separately, have 
been offered widely in the past month 
(BW’—Sep18'37,p30) by manufacturers 
as a means of stimulating sales without 
violating the prices fixed individually 
on their products under the fair trade 
contracts. Such combination sales the 
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N.A.R.D. approved, provided dealers 
were given an adequate profit margin, 
but the New York Association rejects 
them and has already secured pledges 
from more than two dozen drug manu- 
facturers that combination sales would 
not be employed. 

As a further sign of independence, 
the New York Association has estab- 
lished associate memberships for manu- 
facturers and has taken in more than a 
score of them. 


Car Makers Plan Sales Fight 


Automobile companies, bringing out new models for 
the shows, see competitive situation affected by price 


advances. 


Detrrotr (Business Week Bureau) — 
The automobile industry is going to be 
pretty well satisfied if it ends 1938 shy 
only half a million units of its 1937 
record of over five million cars and 
trucks. 

As the annual show season ap- 
proaches, several factors are contributing 
to the feeling that it will be no push- 
over to attain sales quotas next year. 
Foremost is the sharp advance in prices. 
Any upward movement of prices al- 
ways affects buying somewhat, and sales 
managers are speculating on whether a 
trend toward “‘stepping down” in price 
class may yet develop, despite a ten- 
dency publicly to pooh-pooh such a pos- 
sibility. 


Jolted by Stock Market 


The unbecoming behaviour of the 
stock market too has jolted the confi- 
dence of the industry a bit. Predictions 
that business may stay on dead center for 
a while also haven't helped the peace of 
mind of car makers. 

Retail car prices have been hiked both 
directly and indirectly. In some 
groups of accessories, formerly optional, 
are now standard and are added to the 
factory price, thus widening the spread 
between the factory and delivered prices 
Incidentally, a substantial percentage of 
the profits of several important car com- 
panies are reported to come from acces- 
sories sales. Then most companies have 
increased car prices twice since midsum 
mer, first in August and now with the 
introduction of '38 models. 


New Models Offered 

Five companies are already out with 
new models—Studebaker, Oldsmobile, 
Packard, Hupmobile and American Ban- 
tam. Buick will join the procession Oct 
15. Others are planning to wait until 
Oct. 23 (the Saturday before the New 
York show which opens Wednesday the 
27th) or until show time. 

Packard has redesigned its six and 
eight (the eight was formerly called the 


cases 


Several cars redesigned. 


Business Werk 
“PUTTING THE WORLD ON WHEELS” 
is the slogan of this year’s National Auto- 
mobile Show, to be held in New York 
City’s Grand Central Palace October 27 
to November 3. Designer Ivel directs ar- 
tists at work on the revolving globe which 
is to be mounted at the head of the grand 
staircase. Byron Foy, chairman of the 
show committee (center) discusses the 
decorations with Alfred Reeves, show 
manager, 


One Twenty) with longer wheelbases 
and a new system of rear springing said 
to give the same ride as independently- 
suspended rear wheels. Leaf springs are 
mounted in rubber and leaves are sepa- 
rated with rubber and oil impregnated 
bronze discs. New transverse stabilizers 
and improved shock absorbers form an 
important part of the springing. Body 
tops now are all-steel. 

American Bantam hopes to stage a 
comeback, is proceeding cautiously with 
a program which includes a play for 
business in the light delivery trade. As 
a result of work done by Bohn Alumi- 
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num’s engineering staff in | 
Bantam engine's power ha 
creased 40% through use 
signed combustion chamber 
aluminum pistons and alumi: 
case. 

Stylists in the industry ar 
for the new supercharged ( 
the Lincoln-Zephyr and the ( 
The latter is reported to be 
hung, minus running boards 
distinctive front-end treatment 
be called “conservatively rad 
new from bumper to bump 
be in production until aft 
Cadillac, so Detroit hears, is d: 
V-12 and intends to push 
V-16 line which has a redesig 
and which will be somewha 
price than the previous V-16 


ee ee es 


Screw macht 


Bringing in the Dealers 


Detroit has been busy win 
and putting fresh zip into fa 
staff members, ditstbatons, an 
from all parts of the country 
except for being bigger than 1 
Pontiac's national dealer convent 
past week. More than 4,40 
men participated in three-day 
came to Detroit in 20 special 
cupied 2,500 hotel rooms, wer 
about the city in 100 buses and 
cabs. On Thursday dealers start 
the State Fair Grounds a driv 
some 4,000 new 1938 Pontiacs. A 
car was driven away on an averig 
every seven seconds for eight hou: 

Incidentally, car manufacturers 
taking advantage of their dealer 
ings to emphasize their efforts 
prove factory-dealer relationshi 
voice their opposition to restr 
and national legislation which 
to protect car dealers and to set 
allowances. Of the new Penns 
dealer-licensing law (BW —] 
p48), President Paul G. Hoff 
Studebaker said to his meeting, “We are 
proud of the fact that the St 
dealers in Pennsylvania are in the van 
guard of those who are battling agains 
the most un-American piece ot | 
tion ever foisted upon an unsus; 
public.” 

* 


Socony’s Picture Magazine 


THERE'S something infectious about this 
vogue for picture magazines. Most s- 
cent convert-victim to the epide: 
pens to be staid old Socony-Va 
Co. with its new magazine, 7/ 


Red Horse. First issue, which 
culate monthly among 60,000 
in the United States, consists 
pages, size 11 x 14 in., and 
nearly 100 photographs present 
merchandising ideas in Life-like 
and technique. Leading artic! 
trates for the dealers ‘““How the | 
the Jones Family Vacation Can 
the Start of Extra Profits for Y« 
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Everdur Silicon Bronze provides the strength of medium car- 
bon steel—added assurance against failure—extra dependability. 


TOUGH Vv 


Toughness to guard against breakage by shock —to withstand the 
vibration inherent in many types of structures and equipment. 


CORROSION-RESISTANT V 
With exceptional resistance to a wide range of corroding agents, 
Everdur is a favorite metal of the chemical, processing, and 
air-conditioning industries. 


WORKABLE V 
Readily workable either hot or cold, Everdur has the fabri- 
cating qualities of steel. It can be stamped, spun, forged, 
pressed, machined, cast, etc. 


WELDABLE V 
Using rod of similar composition, Everdur is readily welded 
by all the usual methods; oxy-acetylene torch, carbon arc or 
metallic arc. 


NON-MAGNETIC V 


This characteristic of Everdur has many self-evident and im- 


portant applications in the electrical field. 


MODERATELY PRICED V 
Yet, with all these qualities, you pay less for this copper-base 
alloy than for other types of special, corrosion-resisting metals. 
Everdur is available in all commercial forms. Further infor- 
mation sent on request. 3794 


Non-rust castings for chemical process work 





EVERDUR is a trade-mark of The 
American Brass Company, registered THE AMERICAN BRASS COMPANY, General Offices: WATERBURY, CONNECTICUT 
in the United States Patent Office. Gffices and Agencies in Principal Cities © In Canada: ANACONDA AMERICAN Brass Ltp., New Toronto, Ontario 
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How Goods Are Moving 


From the producer to the retailer in terms of the 
percentage of gain or loss for 1937 compared with 1936* 





Apr. May June July 


Industry Jan. Feb. Mar. 








Manufacturers’ Sales Record—13 Industries 


Food and kindred products, total +18 r i7 T 31 +17 Til 
Confectionery 16 + 15 +21 +11 
Flour, cereals, etc. 32 -: +49 +24 
Meat packing 21 + ¢ 
Textiles and their products, total 135 +412 
Clothing, men’s, except hats 21 + 6 
Clothing, women's, except millinery +17 + 3 
Knit goods 18 +15 
Forest products, total +47 1-46 
Furniture i0 i 
Lumber, timber, other forest products +76 
Paper and allied products, total 41 
Paper, writing, book. etc. 
Paper boxes and other paver products 
Wall paper 
Printing, publishing, allied industries 
Chemicals and allied products, total 
Paints and varnishes 
Pharmaceuticals and proprietary med. 
Petroleum products 
Leather and its products, total 
Boots and shoes 
Stone, clay and glass products 
Iron and steel and their products, total 
Hardware 
Stoves, ranges, steam heating 
Other iron and steel products 
Non-ferrous metals and their products 
Machinery, excluding transportation 
equipment, total 
Electrical machinery and equipment. . +36 + 41 4. 4-32 
Other machinery: foundry products + 66 + 39 + +43 
Motor-vehicle parts +34 : 4 + § 
Miscellaneous industries +24 + 33 t +23 


r § 
> 18 
+28 
723 
LS] 
52 
- 68 
+50 
+ 49 


+43 ' +35 


TOTAI T22 yr 2 T 28 rai 


#Insufficient number of reports at present to show results separately; figures now included with industry group 


Wholesalers’ Sales Record—20 Industries 
+14 +14 +19 +12 
7 13 + 9 +144 
L 39 8 + 36 +40 
+43 9 +42 +10 
20 +11 +10 
38 +-47 i7 
7 +14 


30 +27 





Automotive supplies 

Clothing and cere Ol except shoes 

Shoes and other footwear 

Drugs and drug sundries 

Dry goods 

Electrical goods 

Farm products (consumer goods) 

Furniture and house furnishings 

Groceries and foods, except farm 
products 

Meats and meat products 

Hardware 

Jewelry and optical goods 

Leather and shoe findings 

Lumber and building material 

Machinery, equipment and supplies, ex- 
cept electrical 

Metals 

Paints and varnishes 

Paper and its products 

Plumbing and heating 

Tobacco and its products 

Miscellaneous 


+19 


23 
-24 
60 
12 
L25 
+-17 


TOTAL 


*A new index being developed by The Department of Commerce. 





Data: U.S. Dept. of Commerce 
eR 
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NEW LIGHT ON SALES —Over 500 manufacturers with annual because the Presidential rebuke of commodity prices pr 
sales of $2.5 billions and over 1,100 wholesalers with sales of the threat of price inflation in April, 1937, and partly becav: 
close to $2 billions contributed to the above sales record, a new comparisons were being made with higher 1936 levels 
series begun in 1936. Favorable sales margins in the first quarter business. In the third quarter, sales margins narrowed 
gave way to narrower margins in the second quarter partly further—in some cases disappeared entirely. 






































Invest in 
practical “industrial 


relations’ that employees 
appreciate... ScotTissue Towels 


ND NOW is the time to in- 
A vest, when satisfactory work- 
ing conditions mean so much to 
your employees. 

It pays to provide them with 
the same washroom conveniences 
and sanitary conditions they enjoy 
at home . . . for your own protec- 
tion, as well as theirs. 

Satisfaction and sanitation both 
depend on a clean, individual towel 
service .. . and the most economi- 
cal towels for your washrooms are 


ScotTissue Towels 


BY THE MAKERS OF SCOTTISSUE, WALDORF AND SCOTTOWELS FOR HOMES 
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ScotTissue Towels. 

They’re soft, pliant and cloth- 
like, made by a specially patented 
process, and s-t-r-e-t-c-h to absorb 
every last bit of moisture. You 
will find that one ScotTissue 
Towel usually dries drier than four 
ordinary paper towels. That’s why 
they are so inexpensive . . . and 
how your employees will appre- 
ciate a sanitary individual towel 
for every using! 

May we send you a sample 


pf WISE SPENDING TO KEEP WORKERS 
CONTENTED IS GOOD BUSINESS 









package for a test in your wash- 
rooms? A request on your business 
letterhead is all that is necessary. 
Scott Paper Company, Chester, 
Pennsylvania. 


SCOTTISSUE, the same toilet paper that is 
preferred in millions of homes, is now 
available in Service-Roll form to large 
industrial users, at surprisingly low cost. 


Thirsty Fibre 
Really DRIES 















Above: Tri-Guard files in 
general offices of United 
Air Lines, Chicago 

Left: In the Tri-Guard 
file, each guide slides 
on three rods. Without 
compression, they sup- 
port as well as index 
contents of drawer 


MODERN TRI-GUARD 
FILES ARE USED BY 
UNITED AIR LINES 


Efficiency is the watchword of United 
Air Lines—one of the world’s great trans- 





portation systems. It is a matter of pride 
to us that Globe-Wernicke Tri-Guard 
files and other business equipment were 
selected for their general offices to speed 
daily 


up the numerous transactions 


necessary in such an important enterprise. 


You, too, will find it pays to modernize 
your office and make it efficient and 
attractive. Replace expensive, waste- 
ful, out-of-date methods with modern 
Globe-Wernicke filing equipment and 
system that enable people to accomplish 
more work with less effort, increase 
efficiency and economy. 

Our dealer in your community will 
gladly give you more information or 
write direct to us. 





Left: In Tri-Guard 
files, indexing is 
always visible .. . 
easily 
found or filed with 


less work and ex- 


letters are 


pense. 














Right: A ““V" shaped 
filing pocket is cre- 
ated by a touch of 
the fingers to pro- 
vide ample working 


space. 














Globe “Wern icke 


<A 
ow 
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LEVIATHAN’S SUCCESSOR 


OCTOBE 
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First ship to be built with a subsidy fro: 


Maritime Commission is the $15,750,000 liner which the Newport News S| 
Company has contracted to deliver to the United States Lines. The new 


carry a crew of 600, and 1.200 passengers. 


It will compete in neither siz 


with the Queen Mary and the Normandie, but rigid building specification: 
it perhaps the safest and most fireproof liner afloat. 


Start Better Ship Service 


Kennedy program 


capture South American trade, plans for speedier 


begins 


with faster vessels to 


freighters, and new North Atlantic liner. 


THE United States is getting a new 
shipping program, the original plans for 
which are being carried out as boldly 
as Mussolini rationalized Italian ship- 
ping a few years ago. Shipping dictator 
in the United States is Joseph P. Ken 
nedy, chairman of the comparative ly new 
Maritime Commission 

Developments so 
along three lines 

A new ship has been contracted to r 
place the obsolete and Jong retired 
Leviathan. With the popular Washing. 

and Manhattan, it will give the 

United States a trio of first-class ships 
for the North Atlantic trade, though 
none in the luxury and speed class of the 
Norn ind the nee nN Mar) 

Preliminary designs have been ap- 
proved for the mass production of inex- 
pensive steel freighters which can main 
tain a speed half again that of most of 
the present boats in service. No con 
tracts have been placed yet, but it is ex 


pected that replacement of the ships 
built hurriedly during and immediately 
Private 


builders will be allowed the same design 


after the war will begin soon 


to gain the advantages of mass produc- 
é 


tion. 


Where 

The most spectacular development is 
the announcement that the Maritime 
Commission has virtually completed ne- 
gotiations with half a dozen shipping 
lines for the shifting of existing modern 
liners to services where there is the 
greatest travel demand. The shifts are 
being made as a result of joint action 
by the operators and the Maritime Com- 
mission. 

Most eagerly received by business 
leaders generally is the report that the 


Demand Is Greatest 


United States will be represe: 
diately on the East Coast of S 
ca by three modern new 
argest built in the United St 
which have been popular 
even or eight years in 
through the Panama Canal bet 
‘ork and San Francisco. T! 
the California, Virginia, a 
were all built at New; 
21,000 tons > 


' 
biG 


: 
re of nearly 
have been in servic 


' 


commodate more 


‘south American Boom 


South America 
travel attraction in the i 
It has areely replaced the M 
for winter cruises because of 
f war “beyond Gibraltar” f 
four years. During the peak of t 
American season last winter 
ymmercial travelers who had n 
ortinuous round-trip passag 
liners then serving that route 
times stranded for as much as 
or six weeks waiting for accom: 

go on to their next port of 
return to the United States 
evidence of the striking pop 
South America for winter cruis 
announcement that both the N 
ind the Rex, two of the smart 
in the transatlantic service, 
chartered for special cruises 
Janeiro shortly after Christmas 
ings have been heavy on both ° 

The Munson Line, now in 
ship and undergoing reorganizat 
der 77-B of the National Bank: 
Act, has served the East Coast o! 
America for years. Present liners 
service are comfortable but old. 17 


\ 
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are not a great deal smaller than the 

Js which are expected soon to re- 
‘ice them, they have the old-fashioned 
we cabins, can accommodate only 
yout 250 passengers, and require two 
ys longer for the trip to Buenos Aires 
Other changes are slated, including 
he possible transfer of the Munson ves- 
-is to the New York-London service, of 
bye American Merchant Line vessels 
‘om the London service to the inter- 
-oystal service between New York and 
San Francisco. 

What is significant is that the Mari- 
me Commission is not waiting until it 
m build a new fleet of ships to start a 
constructive shipping policy in this coun- 

The United States will be ready to 
eyintain a smart, weekly North Atlantic 
ervice when it has three vessels of the 
Washington type. 
fast Freighter Bid 

In spite of Japan’s leadership in the 
ling of fast freighters—capable of 

» at 18 or 19 knots—the bulk of 


with an average speed of little more than | 
knots. If the new freighter design 
¢ mass production of 15}-knot vessels, 
capable of carrying more than 
0 tons of cargo, is widely accepted, | 
will give the United States a new 


But to executives outside the shipping 
ness, the greatest significance is at- 
ed to the move to provide a new 
¢ service to South America with boats 
ch can compare in 7 and Juxury 
the liners operated in that service 
n Europe by Germany, France, Italy, 
| Great Britain. It is a new bid for 
th American trade which will benefit 
ry export manager who wants to cul- | 
ite closer relations with South 
nerica, particularly with prosperous | 
rgentine and potentially rich Brazil. 


seek Air Compromise 


See. Roper’s new committee 
may devise aviation legislation 
for domestic lines. 


WASHINGTON (Business Week Bureau) 
Secretary of Commerce Roper’s new 
aterdepartmental committee may con- 
et the half-dozen pending, conflict- 
air transport bills into a clear-cut 
mal policy and program. That is 
¢ stated object a: the hope of the 
ustry. But the real purpose, say 
Washington air oracles, is to effect some 
und of face-saving compromise for the 
\dministration, which is on record as 
oposing economic control of air, as 
el as other transport, by the Inter- 

‘ate Commerce Commission. 

It is significant that ICC, most likely | 
atender for a cut into Post Office au- | 
“onty in the air system, and the Mari- 
ime Commission, which is threatening 


> o 
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THE FENCE THAT SAYS “KEEP OUT” 
— and means it! 


URGLARS, fire-bugs, marauders hate 
Cyclone fence. They know it means 
“keep out”—and they know it isn't safe to 
argue the point. Sturdy, good-looking 
Cyclone Fence gives you sure protection 
twenty-four hours a day. Not even a dozen 
watchmen could so safely and thoroughly 
guard every foot of your property line. 
And Cyclone quality, too, is a protection 
— a protection against excessive upkeep 
costs. Cyclone will stay straight, strong 
and true, and last longer. The galvanizing 
is done after weaving and is smoothly and 
evenly applied. And the Cyclone Chain 
Link Fabric which bears the “12M” label 
has an extra heavy coat of galvanizing that 


means longer life at mo increase in price. 





Cyctone Fence Co 


Please mail me, without obligation, a copy of * 
How to Choose It 


Why not ask the Cyclone man for full 


information? There's no obligation, of 


course. Just telephone (see classified sec- 


tion of your telephone directory) or write 


us direct. 


Get This New Free Book 
Mail the coupon for our new 32-page book —tells 
all the things you want to know about fences and 
how to select the right fence for your property 
Crammed full of illustrations. Tells about fence 
fer your residence as well as business property 
Whether you require a few feet of fence or ten 
miles of it, you need this valuable book 

Cycitone Fence Company 
Waukegan, Il. 


Branches in Principal Cities 


General Offices 


Standard Fence Co., 
General Offices: Oakland, Calif 


Export Distributors 
United States Steel Products Company 


Pacific Coast Division 


New York 






. Dept. 5107, Waukegan, Il! 
Your Fence 
How to Use It 


! 

' WALLA ee 

' MAIL fi My Name 

' : } 

i UPON ; ‘tp Address 

pres ms 3 City State , 
' " |} ‘ I am interested in fencing: Industrial Property 
enCE Playground; Residence ; Estate; School 

' Approximately , feet 

1 


UNITED 


Fence 


STATES 


































EARTHQUAKES IN JAPAN point the nee 


pendable roofs. Canopies and passageways 0! 
railway station for fifty miles out of Tokyo and 


f ype <i ‘ ) -s . , : fi " ; 
word N quit , - = S e a " aos covered with R. P.M. like this after the 1923 « 
BUILDING “ oe Eton 




































MO TELL YOU THIS . 





“A Robertson Protected Metal Roof is 


the most economical roof per year of 


HIRTY years ago, the H. H. Robertson 
Company introduced Robertson Pro- 
tected Metal. 

It was a new idea in roofing. . .a steel core 
protected by coatings of carefully processed 
asphalts and asbestos felt. 

But only time could prove its value. 

Time has done so. In over a hundred coun- 
tries and dependencies, under all kinds of 
climatic and industrial conditions, R. P. M. 
roofs have rendered outstanding service. 

We've seen them withstand successfully for 


fifteen, twenty, twenty-five years, the attacks 


service you can buy.” 





We invite you to send today for a free copy of our dramatically illustrated book ‘Roofs 


of almost every enemy of roofing: corrosion, 
fumes, chemicals, wind erosion, intense heat, 
bone-chilling cold. 

We've watched the performance of R.P.M 
roofs carefully, throughout the world. We've 
kept records of maintenance costs over those 
three decades. 

And today, after waiting thirty years to 
prove our point beyond a doubt, we have a 
statement to make 

“A Robertson Protected Metal Roof is the 


most economical roof per year of service you 


can buy! 


over Industry."’ No person interested in an industrial building project should fail to read 
it. For it contains complete details of the manufacture and advantages of the most econon- 





ical roofing you can buy...R.P.M. H.H. Robertson Co., 2009 Grant Bidg., Pittsburgh, Pa. 



























DARNELL CORPORATION, LTD. 
LONG BEACH, CALIFORNIA 


OFFICES IN ALL PRINCIPAL CITIES 








As the Irishman said... 
“It’s alittle story... but 


s 9 
a whale of a big one... 
New gaskets for old! Industrially speaking 
— gaskets have undergone revolutionary 


changes. 


Imagine a gasket made of Bakelite material 
—with all its resistance to heat, oils, chemi- 
cals, acids, moisture—but hard and inflexible. 
Suddenly, magic produces from Bakelite 


material a soft, flexible gasket. 


That is practical magic nowadays—the magic 
of Revolite when applied to gaskets. And 
a magic more and more applied to industrial 
uses for greater quality in products and 


their services. 


Revolite is a product of the Zapon Divi- 
sion of The Atlas Powder Company. 


5 ATLAS 


POWDER COMPANY 


Wilmington 


Delaware 
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to dominate over-ocean air transport, 
are not represented on the Roper com- 
mittee. The Post Office, determined 


| to stand with its feet in the trough as 


long as the air routes can be made to 
yield gravy, is embarrassing the Ad- 
ministration, and some of its own drove. 
In sympathetic cahoots with it is the 
Commerce Department, which opposes 
legislation to deprive it of control of 


airline operations. 


| Legislative Prospects 


Skeptical observers think the commit- 
tee of six from State, War, Navy, Treas- 
ury, Commerce, and Post Office depart- 
ments, instead of reaching a practicable 
compromise, may only put legislation 
into another flat spin next session. The 
McCarran bill for ICC control, and the 
airline pilots’ bill for ICC safety regu- 


Electric Shavers’ 
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lation, both approved by 
were im a fair way to ena 
in the next session of Co 
alignment of the legislative 
render these bills unacceptal 
gress or to the industry or 
Early, intense developn 
overseas and foreign field 
the legislative headache. 
President nor Congress has d 
the nation’s off-shore air p 
be. The Maritime Com: 
shortly issue a report on 
will carry considerable w« 
although not on the cor 
commission, along with IC 
course be heard. But it is 
the Roper group is destined 
to promulgate any over-ocear 
Whether it can write dom 
remains to be scen, 


Battle Royal 


Schick and Packard fight fiercely against each other 
and all newcomers in a rich market where most sales 


are made in last quarter. 


THERE are supposed to be 40,000,000 
in the United States who shave 
regularly. Not more than 3,000,000 of 
them now shave electrically. And yet 
the electric razor is the biggest bogey 
that ever scared the razor blade and 
shaving cream manufacturers. 

Last year the electric razor industry 
had a dollar volume of $20,000,000, and 
,200,000 sales. Of those the $15 Schick 
Dry Shaver accounted for 700,000, the 


| $15 Packard Lektro-Shaver for 400,000, 


the $10 Hanley Clipshave for 50,000, 
and all the others in the field for some- 
thing over 25,000. 


Big Christmas Sales 


About two-thirds of the electric razor 
business is done in the last three months 
of the year, and nearly a quarter of it 
in December. Consequently, this week, 
the industry is humming. Schick, which 
hasn't ever spent much on advertising, 
because, it said, it hadn't ever been able 
to get production up to demand anyway, 
is spending more for advertising the last 
three months of this year than it did all 
last year—when the sum spent was 
$154,000. 

And Packard, which spent about 
$300,000 last year, is spending closer to 


| $750,000 this year, almost half of it for 
| these last three months, going in strong 


for merchandising stunts—theater tie- 
ups, prize contests, installation in all 
conveyances, and selling through barber- 
shops. 

From the beginning the industry's 
been something of a dog-fight. In 1934 
Archie Moulton Andrews (formerly 
with the Hupp Motor Car Co.), a Schick 
stockholder and employee, scrapped with 


Col. Jacob Schick, cleared out 
Dry Shaver, Inc., and set up |! 
company to manufacture the 


Lektro-Shaver. Schick then sued Pack 


for patent infringement, 


Packard — the decision a ' 


it reversed. The Packard raz 
round head, said the court, 
Schick a flat one, the Packard 
rotary cutter, and the Schick a s! 


one. Both shavers, moreover, were fou 


to be variants of a prior art 


Newcomers Enter Field 


That decision naturally opened up ti 


field to mewcomers, and Packard 


Schick, in addition to battling ea 


had to start swinging out at every ne 


comer who might threaten tl 
tion. 

The largest and 
has been General Shaver Corp 
sidiary of Remington-Rand, I: 


ington-Rand had hardly started to 
around for distribution for their 


most aanger 


razor when Packard pounced on t! 


asserted the round head was si! 


Packard's, sued for unfair competit 


and won. 
shaver back in the works, and | 
brought it out with a new head, 


ried attempt to settle down in the 1 


Remington-Rand put 


in time for the Christmas gravy. Packat 


asserting that they were violating . 


A 4 


order by selling the same-type razor 


had been enjoined, got a new court 


forbidding them to manufacture 


order 


per 


ing another hearing. Moreover, 5 
last week sued Remington-Rand 


patent infringement. 


Against one other new entry Schics 
leveled a blast recently—Nicholl’s Ve 
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» Dry Shaver, price $17.50. A patent 
i against a New York dealer led 
* “© cent decree which forced him 


a consen 


, quit selling the Nicholl shaver in 
bat area 
" Byidently Packard and Schick can 
ford to ignore the cheaper-priced 
and concentrate their litigation 
. those shavers priced above theirs. 
sIready in the field are Vibro Shave 
bad Majestic (new this month) at $7.50, 
Clipshave, Miracle, and Ray at $10, 
Macy's Say brooke at $11.74, Motoshave 
> $12 sO ; 

town brands, making anywhere from 


kK 
to 30 in all. 


” The rough treatment accorded new | 

tries into the field has kept many pros- | 
; manufacturers | 
| with their lawyers, instead of | 


electric shaver 
closeted 
bu their product directly on the 
market. Still undecided are American 
fety Razor, Gillette, and General Elec- 
“ic, all admittedly planning to bring out 
c razor “sometime in the near 


. glartes 
Cieuise 


other future.” 
Prospects Are Bright 
For Packard and Schick, things are 
ooking pretty good. Schick is just mak- 
g its way in the foreign market, and 
ells 2,000 shavers a month in England 
now, where it did a mere 500 a year ago. 
Packard, increasing its daily production, 
stalking of sales in the millions before 
the year's out. Having just started to 
xratch the surface of the female market, 


sales 


tis going in for fancy-colored shavers. | 
But Packard and Schick, while they | 


ight the good fight together against any 
trusion by outsiders, haven't let up at 
other either. Even though Col. 


Schick died last summer, and the per- | 
nal grudge between Andrews and him | 
as thus finished, Mr. Andrews just | 


recently started suit against the Schick 


mpany again—this time for unfair | 


for threatening Packard 
Dam- 


npetition, 
ealers and certain magazines. 
ives asked: $10,000,000. 


Shoe Prices Up, Down 
Large distributors find 
public won't pay increase, so 
cuts are ordered. 


Price advances followed by subsequent 
retreats (BW—May22’37,p52) haven't 
een confined exclusively to the whole- 


ue field. Recently two large distribu- 
s of women’s shoes, A. S. Beck and 
Melville Shoe Corp., did the same thing. 
nces which were raised in the spring 
ad summer months on the strength of 
idvancing leather and labor costs were 
duced in August and September. Rea- 
‘eely on the higher level as on the 
particularly in the lower price 


A. S. Beck placarded its windows 


as well as a batch of little- | 


that 


—the public just wouldn’t buy as 
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HERO 


out of the dark — wherever doubt spells 


UNKNOWN 


° 
Over the crest — around the curve 
danger to drivers, you find a thin painted line in the middle of the road. This 
line, the highway stripe, is the greatest single safety device known to motoring. 
Who invented it? No one seems to know. But millions of motorists thank him 
every minute. 


DeVilbiss makes spraying outfits to cooperate with this unknown hero. We call 
them road stripers. You don’t see them often. That’s because they lay the stripes 


so fast — and slow up traffic so little. 


There seems almost no end to the versatility of the De\ ilbiss Spray Process. 


(Bakers use special DeVilbiss Equipment to butter the tops of pies! ) 


And of course, in any regular production finishing operation, DeVilbiss Spray 
Equipment also holds the answer to greater efficiency. To offset rising costs 
of labor and materials, management is turning to improved methods—and in 
many different industries, the DeVilbiss Spray Process is speeding production 
and effecting economies. 


The DeVilbiss System is complete, including all equipment needed in modern 
spraying operations. And to meet a highly individualized problem, DeVilbiss 
engineers will plan a special installation . .. The DeVilbiss Company, Toledo, 


Ohio. Representatives in all principal cities. 


DeW/Ob/ss 

















Stockholders Pay . 


Stockholders will foot the bill for the | 
increases in railroad wages. The 
Pennsylvania, on a dollar basis, is hit | 
hardest, with a total cost of nearly | 
$14,000,000 annually; but because this | 
is spread over so many shareholders, | 
it will not weigh so heavily in 
Pennsy’s per share earnings. 

Much more heavily hit on that basis 
are several other roads. Stockholders 
of the Chesapeake & Ohio, mainstay 
of the so-called Van Sweringen em- 
pire, come off comparatively cheaply. 

Here’s how stockholders in a dozen 
roads, for which the Wall Street 
Journal has computed the over-all cost 
of the wage increases, will fare on a 


per share basis: 








~ 3 as 
Sas Spi 8: 
Road caf Skt Sle 
-oe ° eon I 
S22? sc8 F384 | 
es @ & 
Based on number of com- | 
mon shares outstanding | 
Atchison eee $0.56 $2.21 | 
Atlantic Coast Line. 1.71 0.54 2.25 | 
Baltimore & Ohio.. 1.33 0.62 1.95 
Chesapeake & Ohio. 0.29 0.10 0.39 
Louisville & Nash- 
OEE wenneus neues 2.03 0.72 2.75 | 
New York Central. 1.39 0.59 1.98 | 
Norfolk & Western. 1.27 0.37 1.64 | 
| Northern Pacific... 0.63 0.25 0.88 | 
| Pennsylvania .. 0.73 0.31 1.04 | 
| Southern Ry. ..... 1.89 0.71 2.60 | 
| Southern Pacific.... 1.00 0.40 1.40 | 
| Union Pacific...... 1.34 0.60 1.94 
On the average, the cost of the wage | 
boosts, spread over the 44,800,000 


shares of common stock of the above 
roads, was 98¢ per share for non- 
operating workers; 39¢ for operating 
employees, and $1.37 combined. 

















with the statement that al‘nough higher 
prices were warranted, the public wasn’t 
ready to accept them and that Beck was 
willing to kick in some of its profits to 
hold and expan the number of its cus- 
tomers. Hence Beck reduced its prices 
in August from $4.45 to $3.98, the 
price that prevailed before the increase 
posted last May. 

The Melville chain, which had lifted 
women's shoes from $3.45 in April to 
$3.65 and then added another 30¢ in 
early August, retreated to $3.50 in Sep- 
tember. Melville counts on making a 
smaller profit per shoe, but expects to 
sell more shoes. Sales in the first eight 
months ran 13% ahead of the same 
months last year, but the margins nar- 
rowed as the summer wore on, chiefly 
because comparisons were being made 
with months of 1936 in which bonus 
money flowed freely. 

Thom MeAn Prices Stay Up 

Prices on men’s shoes that Melville 
sells through the 667 Thom McAn stores 
will not share in the price reductions. 
These were raised in April from $3.15 
to $3.45, and another nickel added late 
in August brings the prevailing price to 
$3.50. A higher-priced line of shoes, 
sold by Melville through 11 John Ward 
stores, were advanced in April from $6 
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to $6.50 a pair. But on Oct. 9, Melville 
opened the first of its mew group of 
Frank Tod stores in Newark, N. J., with 
a line of men’s and boys’ shoes at prices 
lower than those of the Thom McAn 
chain. Men’s shoes will retail at $2.85. 
Though the corporation refused to com- 
ment, beyond stating that the move was 
purely experimental, it is believed that 
the success of other chains catering to 
low-income groups, plus the resistance 
encountered at slightly higher price- 
levels, prompted the new venture. 


Railroad Wage Boost 


Carriers now have most of their 
bad news behind them. Expect 


rate increases. 


By coming to terms with the operating 
Brotherhoods, the nation’s railroads this 
week had most of the bad news behind 
them. Now all they have to worry 
about is the traffic trend during the fall 
and the early months of 1938. 

The 44¢ a day—54¢ an hour—boost 
in wages to operating railroadmen will 
cost the carriers a cool $35,000,000 to 
$40,000,000 a year, based on probable 
operations over the coming year. And 
in August, the Class I roads granted 
a 5¢ an hour advance to non-operating 
employees. That put about $100,000,- 
000 in the expense column. So, all in 
all, the annual labor bill has increased 
about $135,000,000 to $140,000,000. 

Not until November, when earnings 
reports for October are revealed, will 
the new, wage schedule show its toll. 
But already the August increase to non- 
operating workmen is taking effect. 
Definitely, earnings are narrowing de- 
spite jumps in gross revenues of the 
Class I roads. Higher costs generally, 
plus the first wage increase, have been 
cutting into net. 


Gross Is Up, Net Down 


For example, in July the roads trans- 
lated only $18,000,000 to net, as com- 
pared with $19,000,000 in July, 1936, 
despite the fact that gross this year was 
$15,000,000 higher. And in August, 
reflecting the wage rise, only about $6,- 
000,000 went to net income (versus 
$21,000,000 in 1936), whereas gross 
was $9,000,000 higher. 

Two phenomena have marked ail- 
road operating results so far this year— 
both resulting in earnings deterioration: 
(1) the margin of gross improvement 
over 1936 has narrowed as the year 
moved on toward maturity; (2) ex- 
penses have mounted steadily month 
after month as costs of materials and 
supplies rose. 

Carloadings, currently, are doing only 
about what was seasonally expected. A 
brisk fall, which would develop a 900,- 
000 carload-week, is no longer antici- 
pated (BIW—Sep25’37,p20). And it is 


likely that the traffic curve, 

ally adjusted basis, will flat: 

other words, the period of 

pansion is over for the time 
The Interstate Commerce ( 

is likely to add $30,000,000 to § 

000 in tariff rises on specifi 

ties, and later on may revi 

erally. Moreover, some acti 


senger fares may be take: Eos a 


roads would like to see the 
advanced from 2¢ to 24¢ a mile 
duce the spread between ordinan 
Pullman accommodation. 


Union Promise 


Most favorable aspect of the w 
settlement is that the unions are unde 
stood to have given management 
formal assurance that they 
espouse legislation calling 
work regulations. Particular! 
ative of managerial ire have bee 
gestions of a 70-car limit 
trains. This is supposed 
safety; but instead of reducing ¢! 
ard at grade crossings, it would probat 
increase the danger, since more tr 
per day would pass given point 

The carriers thus appear to be out 
the political woods—so far 
news goes. Railroad pensions hay 
settled, make-work bills are like 
be shunted aside, and the wage ques 
is a back number. Ahead are IC( 
ings on freight rates, and some g 
news on this score is confident 
ticipated. But rate boosts al 


not be enough. Traffic improv 


is essential before carriers again 
commit themselves heavily to capital « 
penditures for new equipment and for 
improvement of rights of way 
structures. 





RAIL MEDIATOR—It was Dr. William 
M. Leiserson, speaking for the three-man 
National Mediation Board, who announced 


the 44¢-a-day pay boost for rail workers. 
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Industrial Movies Come of Age 


Proving their value, they win wide acceptance, and 
some advertising agencies start film departments. 
Wide variety of pictures produced. 


\MayBE there are still some account ex- 
wutives Who deprecate moving-pictures 
o merchandising aid. Maybe there 
» some know-it-all clients who insist 
on “assisting” in the production of 
heir. companies’ films—often with Ca- 
rastrophic results. Maybe the species 
of film producers who have their desks 
» their hats is mot yet extinct. Maybe 
. “booing club” here and there has 
sooed advertising on theatrical screens. 
" Nonetheless, industrial movies and 
Jide films, both silent and sound, have 
become a profit-earning advertising me- 
dium. Some of the new and salient 
rendencies in the development of the 
business are: 


Trends in the Industry 


(1) An increasing use by national 
advertisers of the screen in movie thea- 

s as a medium for advertising and 
publicity. 
" (2) A reconciliation between produc- 
ess and many advertising agencies who 

ve heretofore been none too friendly. 
This is evident in the enlargement of 
the share of business handled by agen- 
cies and in their establishment of mo- 
non picture departments. 

(3) An inclination toward less em- 
phatic, more “inferential” advertising. 
(4) A’ stronger recognition that 
films must be interesting in order to be 
effective. 

(5) The improvement in sound re- 


cording on 16 millimeter film and in 
the film's printing quality, as well as 
the development of small 16 millimeter 
projection equipment, facilitating dis- 
tribution of the pictures. 

(6) More finished quality of motion 
pictures and slide films. 

(7) The use of color. 

The automotive industry is probably 
the largest customer, but healt drugs, 
cigarettes, household articles, radios, oil 
and gasoline, newspapers, public utili- 
ties, building materials, agricultural im- 
plements, steel, railroads, and banks are 
all represented in film output. 

Film distribution problems are highly 
important, as more than one company 
has found out to its own cost, after hav- 
ing ordered a picture without a thought 
about ways to circulate it. The precise 
purpose of a given picture, the nature 
of the audience for whom it is des- 
tined, and the distribution outlets are 
all decisive factors. 

Films aimed at improving dealer and 
jobber relations can be used effectively 
to demonstrate the quality or variety of 
the products, which are often of a sort 
that can hardly be carried in sample 
cases—for instance, printing presses. 
And such films can also dramatize ef- 
fective merchandising methods, intro- 


duce new products to distributors, or | 
justify the “plus” in price by empha- | 


sizing care in manufacture. 
Companies are using films, too, for 
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DITORS SPONSOR MERCHANDISING FILM—“The Bride Wakes Up,” 
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Business Week 
an eight- 


wel cooking school motion picture featuring 13 products, has been reaching a new 


turket of homemakers in its 


nding newspaper in each town 
ang 


pat in bids 


circulation through hundreds of small towns. 
nev is the sponsor, publishing special homemaking sections 
receiving considerable national and local advertising. Most of the publishers have 
for a second movie of the same type, according to Pictorial Promotions, 


The 


™, affiliate of Wilding Picture Productions, Inc., which made the film. 
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Tailored TO FIT 
MODERN Selling 


Just as your products have indi- 
vidual touches that set them apart 
from the commonplace, just so must 
every Judkins sales-display coach 
unmistakably reflect fine custom 
designing, engineering and styling. 
Judkins artisans and engineers will 
cooperate with you to create a 
“Tailored+to-Fit” commercial sales- 
coach deserving of your products, 
your sales plan. 


Write for Interesting Booklet 
SALES-DISPLAY COACHES 


J. B. JUDKINS COMPANY 
MERRIMAC, MASS. 
Builders of fine Coaches since 1857. 


“People 
come 
miles... 


4 


—to stay at the Bellevue in 
Philadelphia. For here 
they find the traditional 
Philadelphia hospitality at 
its best. And, of course, 
the finest food and drink 
in Philadelphia. 


BELLEVUE- 
STRATFORD 


MODERATELY PRICED 
CENTRALLY SITUATED 





“Best Food in 
Philadelphia” 


Claude H. Bennett, Menoger 





wR ARRRARARRAAAARAA 

















BUSINESS WEEK 


Carnegic-Illineis photo 


KIBITZING—Workmen, supervisors and a group of visitors look on as blast furnace 
attendants go through their paces for the new United States Steel Corporation film, first 
industrial movie to be made in Technicolor. The scene is at the Gary Works of Carnegie- 
Illinois Steel Corp., biggest of Big Steel’s subsidiaries. 


instructing salesmen, service men, fac- 
tory representatives, and retailers’ sales- 
people. One large commercial motion 
8 producer says that the specific 

*nefit which films bring to merchan- 
dising is the prevention of “evapora- 
tion” of ideas in a selling campaign 
between the executives and the salesmen, 
between the factory and the prospective 
customer. 

An increasing number of productions 
aim directly at the consumer. Others 
aim at the general public. A company 
may manufacture producers’ goods and 
therefore have no motive for advertis- 
ing to the public; but it can have a 
strong motive for making a picture 
building up good will. 


Wide Range of Audiences 


Distribution is widely regarded as a 
“weak point” in the industrial film in- 
dustry, though there are many produc- 
ers who boast a ramified system of out- 
lets. At any rate the groups to which 
movies are shown are extremely diverse, 
including dealer and distributor meet- 
ings, trade conventions, civic organiza- 
tions, women’s clubs, church gatherings, 
professional groups, schools, colleges, 
chambers of commerce, fairs, and shop- 
pers in department stores. 

The audiences of several thousand 
movie theaters are available for national 
advertising through the service offered 
by General Screen Advertising, Inc. The 
organization was formed by several 
screen advertising distributors that had 
theaters under contract for advertising 
rights; Alexander Film Co. is the most 
important of these co-distributors. A 
service is offered by Screen 


similar 
Broadcasts group, consisting of several 
associated companies producing, distrib- 


uting, and servicing short film ads un- 
der the registered trademark name of 
“Screen Broadcasts.” The rate schedule 
for distribution handled through either 
G.S.A. or Screen Broadcasts is based on 
number of people reached: for example, 
$3 per 1,000 average weekly attendance 
for a film 60 to 90 ft. long (the most 
frequent length). 

In the case of somewhat longer films 
running 10 minutes or more, other pro- 
ducers or distributors can arrange for 
theatrical showings. One large concern 
during the past year is said to have 
handled the distribution of four one- 
reelers, each of which played better than 
50% of the wired theaters in the 
country. 

Price comparisons, especially those 
made by “‘bucket-shop” producers, are 
a problem of the industry, for production 
costs vary with the work that goes into 
the films. A two-reel industrial pic- 
ture produced recently by one large 
company ran about $6,000, another of 
the same length $12,000, a third—five 
reels long—$52,000. The films made 
by another. producer have been costing 
from $1,500 to $15,000 per reel. In 
the field of advertising shorts, the pro- 
duction cost can rise to as high as $2,500 
for a three-color Technicolor 120-foot 
picture with RCA sound. 











Movie Cooking School 


One new development about which 
its backers are enthusiastic revolves 
around a production handled last spring 
by Pictorial Promotions, Inc., subsidiary 
of Wilding Picture Productions, Inc. 
For the first time, a large number of 
newspapers sponsored a cooperatively 
produced movie cooking school, in which 
large advertisers like Pillsbury Flour 


OCTOBER | 
OCTOBE 


Mills Co., Thomas J. Lipton 
Dispatch Co., Knox Gelatine « 
idaire Corp., Robertshaw ‘] 
Co., Lever Bros., and Dodge | 
ticipated. Sponsoring news; 
a guarantee of a minimum 
advertising, sold a gratifying \ 
local tie-in advertising, and | 
will and subscription lists 
selves in their neighborhoods 
The film, one of whose eig 
in Technicolor, is entitled: * 
Wakes Up.” According to 
thousands of home-making w 
local business men woke up, t 
spring schedule of showings comprised 
315 towns; immediately after lal 
Day the production began a 
nearly 1,200 communities. Th 
to the campaign has been so sa 
that virtually all the advertise: 
supported the original merc! 
plan have signed up again for 
on a more ambitious project, 


ported. 








Develop Consumer Interest 


Another cooperative  talkic 
House That Jack Built,” des 
romote consumer interest in | 
Fitchen modernization with the 
gas as a fuel, was produced 
by Mason Wadsworth under 
sorship of the American Gas A 
tion, with the participation 
national advertisers and the c 
of McCall's Magazine. 

The first short industrial 
Technicolor is being produced 
land Reed for the United Stat 
Corp. Twenty steel plants, 
the Gary works of the Carneg 
Steel Corp., will figure in 
versions are being made, two what the 
nicolor and sound for distri! ’ 
clubs, engineering societies, 
ters, and one in black and wi 
educational circulation. 


Fashions Make Their Bow 


Still another newcomer is 
of 1938,” the first all-Techni 
matic feature for fashion pr 
Made by Walter Wanger Prod 
Hollywood, it shows to theatr 
ences more than 100 new fall « 
hats, and accessories. R. H. ) 
Co., Inc., was, according to E) 
Vice-President Paul Hollister, a 
of god-father to the idea.” Pr 
rayon yarn and fabric manuf 
also had their part in prepar 
film. When it opened Aug. 19 
City Music Hall, Macy’s offered 
ductions of the merchandise 

Dowling and Brownell, Ho 
recently produced for the Shel! 
eum Corp. a “dealer-type” pict 
taining every element, Seannstic é 
nical, possessed by the usual t! 
feature-length offerings. Every 
the Shell film, entitled “Dealer's 
was a thoroughly trained profe 
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read, your customer's eyes record 


what the paper itself says about you. The letterhead influences his attitude toward what you say. A fine impressive 
Ane paper, like those in the Neenah Business Stationery line, predisposes his mind to respect and con- 
fidence. If this were the only good thing such papers would do for you, it would make an outstanding bargain 
of their slight additional cost over papers without the priceless ingredient, rags. Get samples of Neenah Business 
Stationery from your printer or paper dealer. Grades from 25% to 100% rag content are available. And write, 


on your business letterhead, for a free copy of the sample portfolio, ‘Neenah Papers.” 


USE NEENAH BUSINESS STATIONERY 


TUB-SIZED, AIR-DRIED, SHOP-TESTED, GUARANTEED BOND PAPERS 


Old Council Tree Bond . 100% Rag Content Chieftain Bond . 50% Rag Content 
Success Bond . . . « 75% Rag Content Neenah Bond . 50% Rag Content 
Conference Bond . . . 65% Rag Content Glacier Bond. . 25% Rag Content 
Crystallite, a specialty paper for direct mail advertising, books, personal stationery, etc. 


MANUFACTURED BY NEENAH PAPER COMPANY * NEENAH, WIS. 


THE BEST PAPERS ARE MADE FROM RAGS - IDENTIFY RAG-CONTENT QUALITY BY THE NEENAH OWL WATERMARK 
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Not all producers, however 
to admit that “Hollywood 
ing” contributes to a comme 
particularly in consumer ad\ 
Some of this year’s mot 
are: “Double Feature Prog 
by Audio Productions, In 
Ford Motor Co.;: “From O 
made by Ray-Bell Films, In 
& Co.; “On the Pay Roll 
explaining the lending bus 
duced by Jam Handy Pict 
Inc., for Household Fina: 
“Science Makes a Dentifrice 
distributed by General Bus 
Inc., for the Kolynos Co.; 


recently completed or now in 
" K A N C aa p LA N T by Castle Films for Procter é 
Co., National Dairy Products ¢ 


California Fruit Growers Ex 
Loucks & Norling for Coty 
Within an overnight’s ride from Akron are: Hoe Super Production Printin; 

@ 55% of the nation’s population and Anthracite Industries, 

@ 65.4% of its business telephones by the Motion Picture Corp. of A 

@ 67.6% of its life insurance for Pan-American-Grace. 

@ 68.8% of its industries 

@ 70% of its income tax returns Ad Films Multiply 

@ 76.4% of its bank deposits The national advertisers us 
Have you a copy of our “facts and figures’ book on what of a minute or so running 
Akron can offer you for new or branch plant development? theater screens are reported 
It’s yours for the asking. creasing. Chevrolet cars, Bor 
Wesson oil are among the pr 


KRON A OC which national advertisers seck 
GREATER A $s weVatey coverage in direct sales pro 
1602 FIRST CENTRAL TOWER AKRON, OHIO ceeting to Stetien Picture A 
Service Co., an associate in | 
Broadcasts group. Sinclair Ret 
for which production goes « 
the year at the United Film Ad Ser 
studios, is one instance of 
advertiser that makes availal 
dealers a film series and pays 
' service charges. Radio and 
° tor manufacturers are among t 
particularly favor a 50-50 pl 
erage manufacturers frequently | 


This Booklet will duction costs, while their dealers « tj 
the full display charges. 
show you How! The deuuiaen Tobacco Co.'s Luck Outdoo! 


Strike campaign, in which “major-mi- Tus public 
nor” Hollywood stars will exp eel, wry 
You get more service from your preference for the cigarette « mage reps 


records, more quality in your dreds of theatrical screens, was recentl} ke f 











ootbal 
u conven! 


: ‘ ‘released by Lord & Thoma 
business stationery, when they General Screen Advertising ther ac: an fal 


are made from the right kind of rag papers. But can counts of G.S.A. are Florsheim shoes sustealie 
Carter's Little Liver Pills, Alka-Seltzer, << 


IS his 


you select such papers intelligently? Westinghouse, General Electri ? 
Here at last is a booklet that will show you Aow to A : " . ane 
Clients in National Field clevision sl 


select the most serviceable papers for your records, the The Alexander Pilea Co., specislising = s 


most effective for your stationery—both at no extra cost, in 60 and 90 ft. film ads., both | 


perhaps at a real saving. and distributes for about 40 ad 
of national standing. Among 


RCA Manufacturing Co., Zenit 
Corp., Philco Radio and Tele 


Corp., Studebaker Motor Co. 
L [ B ROWN WLOCONMD ana Many producers have made n 
; . < CORRS SPONDENCE that were shown at fairs and expos 
me (3) 


tions, for example, Wilding, Cast 


son Wadsworth, Dowling and Browne 
AN P E R S Douglas D. Rothacker, Andlauer, ‘ 
omega 


others. A good many have id 
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bles. when advertisers 


u have real product.” 


idvertising or publicity 





; 


s film industry are is 


n his field during 1936. 
t nearer $15,000,000. 


bracket in 1938, if not 


THE public expects that 


ue of the new mobile 


coor events up to home 


perimental receiving sets, 
of trained observers. According to 
Chief Engineer O. B. Hanson, it will 
c¢ a long time before pictures of out- 


requirements can be delivered. 


‘deration for the 1939 New York 
ad San Francisco expositions. 
" While relatively few commercial pro- 
tations are made specifically for for- 
a and practically none at all for 
eign concerns, a good many films 
gone abroad. Wilding has made 
al films especially for the purpose 
f teaching workers how to unpack and 
units at foreign points. | 


The Industry’s Grievances 


The business film industry is not 


Producers wish 


mpanies ordering films would quit 
neddling with execution. As one of 
chem said explosively: “When industrial 
flms are not made around conference 


don’t bring in 


, lot of negative minds, when executives 
realize they know less than the men who 
ve spent years in making films, then 


In the second 


place, producers insist that their pictures 
a definite function and deserve 
consideration in client conferences when 


campaigns are 


fra There are also laments that 
shoestring producers still exist on the 
fringe and, by building up expenses and 
chiseling, manage to live off an adver- 
set for a few months or a year. 

Just what the dimensions of the busi- 


hard to ascer- 


One large producer cites a “‘con- 
servative” estimate of $10,000,000 spent 


Another places 


This spring a 


representative of the industry predicted | 
it would “enter the $50,000,000 


1937.” The 


re embraced the aggregate of pro- | 
ction costs of motion pictures and | 
le films, the value of additional prints | 
ind records, sales of projection equip- | 
nent, cost of distribution. Most con- | 
ems deem the prediction optimistic. 


Outdoor Television Pickups 


television will 


bring into the home faithful sound and 
nage reproductions of current events, 
ke football and baseball games, polit- 
al conventions, and what not. In or- 
ler to be able to meet this demand 
eventually, the National Broadcasting 
Co. is this month starting experimental 
utdoor pickups with an RCA mobile 
television station to be delivered to the 
company at New York Oct. 18. The 


unit, the first 


in America, will reveal sensitivity of in- 
struments, effect of reflected light, etc. 
and it will train a group of men in han- 
dling problems of current events. The 
grams will be broadcast to 100 ex- 


in the hands 


entertainment 
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“Buyers everywhere 
are enthusiastic about 
the improvement 
In our product. 




























N ATURALLY, cash in the till is final proof of 
product acceptance. But the unsolicited comments of sales-wise buyers 
and jobbers are a reaonably accurate barometer. From first hand expe- 
rience they know fairly well just what consumers desire. And every day 
more and more buyers of metal products are demanding a finish of 









Ferro Porcelain. 





Inevitably, manufacturers are recognizing the unrivalled selling 
advantages of a Ferro Facial—learning that a glistening exterior of 
Ferro Porcelain on their products meets with instant approval. 







If you're a manufacturer of metal products, why not share in the big 
returns paid by this modern finish? Ferro Porcelain may be applied in 
a wide range of colors that’s sure to add new lustre and time-defying 
beauty to your product—and new high figures to your sales volume. 

At any rate, it will cost you nothing to learn all the details. Why 
not call in one of Ferro’s experienced engineers? 


FERRO ENAMEL CORPORATION .- Cleveland, Ohio 





























Porcelain enamel is not to be confused with painted or 
baked-on enamels, An inorganic material, Ferro Por- 
celain is fused on metal at a temperature of 1500° F, 


FERRU PORCELAIN 






















Odd Fellow Building, Indianapolis. 


IRON FIREMAN 
cuts fuel costs 56% 


Fuel savings are adding u 
fast at the Odd Fellow Build. 
ing, Indianapolis, with Iron 
Fireman automatic coal bur- 
ners on the job. R. H. Holly- 
wood, Building Manager, re- 
— purchased steam with 
ron Fireman stokers in 1936. 
In just one heating season 
fuel costs tumbled from 
$4346.10 (3 year 
with city steam) to $1882.08 
a saving of $2464.02 or 56%. These savings, in 
a period of three years, will be sufficient to pay 
the cost of the entire heating plant, which 
includes boilers, stokers and steel bunkers. 


R. H. Hollywood. 


What can Iron Fireman firing save you? 


It’s easy to find out. Your Iron Fireman dealer 
will gladly make a survey of your building, 
factory or home, contrasting your present firin 

conditions and fuel costs with ie roenen, 
conditions and savings that an Iron Fireman can 
effect. This service is tree and involves no obliga- 
tion. It will give you facts and figures on which 
to base a decision. If you want better heat or 
power for less money, ask for this survey, or 
write to 3294 W. 106th St., Cleveland, for 
literature. Iron Fireman Mfg. Co., Portland, 
Oregon; Cleveland; Toronto. Dealers everywhere 

Hopper and Bunker-feed models for boilers devel- 
oping up to 500 h.p. Convenient terms of payment. 


Modern boiler room at Odd Fellow Building. Coal is fed direct 


from bunker to fire by Iron Fireman Peweram stokers 


IRON FIREMAN 


AUTOMATIC COAL BURNER 








average | 
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New Products—New processes, new designs; 
new applications of old materials and ideas, 





WHEREVER it has been necessary or de- 
sirable to retain the individualizing char- 
acteristics of hand typing in the mass 
production of letters, bulletins, and other 
typewritten matter, “Robotypers’” have 
been doing yeoman service in a multi- 
tude of offices. They have been stopping 
automatically at the right time in sales 
letters to permit the typist to insert the 
addressee’s name or a personal phrase, 


| but they have been limited practically to 


typing the same letter over and over 
until the typist might insert a new per- 
forated roll bearing a new letter. Auto- 
matic Business Machines, Inc., Point 
Bidg., Pittsburgh, is now taking the next 


Johnston & Johnston 


| logical step with its new “Selector Robo- 


typer,” an automatic typewriter with dial- 
controlled selecting mechanism whereby 


| the typist may select any of several letters 


or paragraphs perforated on a single 
record roll. Dates, names, addresses, or 
specially dictated matter may be inserted 
at any desired point in a letter on both 
Selector and Standard machines. 


Owners of 9x12 cm. folding cameras 
will no longer have to look with envy 
on the owners of candid cameras as they 
find range and focus at one and the same 
operation. Kalart Co., Inc., 58 Warren 
St., New York, is bringing out a Syn- 
chronized Range Finder this week for 
attachment to most 9 x 12 folding jobs. 
Bring image into focus in range finder 
and shoot. 


DurinG the past year Dallas Engineer- 
ing Co., 1115 Hall St., Dallas, Tex., de- 
veloped and patented the “Vent-A- 
Hood,” a quiet centrifugal-type exhaust 
unit designed primarily for kitchen ap- 
plication. The way it combined a hood, 
a motorized centrifugal blower, an in- 
built light, and a grease and soot trap 
appealed so much to several manufact- 
urers as a solution to certain industrial 
and laboratory exhaust problems that 
Dallas Engineering is now prepared to 
furnish it in materials calculated to with- 
stand almost any corrosive condition. 


AFTER thorough tests on the stacks of 
glass works, gas works, smelters, and 
similar high-heat locations, “Crucible 


Alchrome,” an aluminum finish that ; 
sists heat as high as 1,400 deg F |; 
being offered by Master Mechanics Co 
2097 Columbus Rd., Cleveland. For bes 
results it should not be used where ter 
peratures range under 800 deg. Op 
gallon will cover about 800 sqft, 


HIGH heat has been undergoing attad 
from another angle in the laboratories of 
Ca 


Y 


Mellon Institute, Pittsburgh, | 
borundum Co., Niagara Falls, N 
with the result that they have « 
cooperatively a new set of high mpera 
ture furnace refractories to be known , 
““Monofrax.”” One of the preferred con 
positions is six times as resistant t 
attack of molten glass at temperatur 
2,700 deg. F. as previously tested ma 
terials. All the new refractories st 
in blocks from melts produced in ele. 
tric furnaces. 


THERE are problems in cold as well as in 
heat, one of them being the “freezing 
of carbon paper in the sales bo ks of 
gasoline tank truck drivers, 

house canvassers, and others operating 
out of doors regardless of winter rigor 
American Sales Book Co., Niagara Fa 
N. Y., is announcing the perfection « 
new-type “freeze-proof” carbon paper 


UNDER a voluntary agreement, the pro- 
ducers of the white arsenates, such as 
lead arsenate and calcium 
which are so universally used as agricul. 
tural insecticides, are going to bring 
them out in a distinctive pink color to 
distinguish them from non-poisonous 
household materials of one kind and an- 
other. Manufacturing Chemists Associa 
tion, Washington, says that all the lead 
arsenate being produced for the 1938 
crop season will be pink. Calcum 
arsenate will have to await its rouging 


arsenate, 


‘until preseni stocks are exhausted. 


THE granddaddy of lumber substitutes, 
Beaver Board, is now being produced in 
half-circle curves of 6, 12, 18, and 24 in. 
diameters, 8 ft. long. Certain-teed Prod- 
ucts Co., 100 E. 42nd St., New York, 
will also furnish both the traditional flat 
sheets and the new curved sections with 
colored surfaces—four color combine 
tions plus a pebbled aluminum suriact. 


SURPRISING confirmation of the trend 
towards the use of aromatics in (Om 
sumer goods (BW—Awg21'37,p25) 
will be found in the news that Baldwit 
Laboratories, Inc., Saegerstown, Pa 
adding the “pleasing aroma of ach 
bouquet of flowers” to its “Dwina 
liquid floor wax. 
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MAKING SURE YOU GET THE 
BEST TELEPHONE EQUIPMENT 


* 
1SOnous . , 
pepe ( 100d in design, high in quality, low in cost 
and af- 
A ssocia- and ready when needed — these are the re 
he lead 


ire » ) le - < ; . 
e 1938 quirements for telephone apparatus in the 


alcium Bell System. 
rouging . , 
For half a century Western Electric has 


met these requirements through centralized 


stitutes, 
uced in manufac turing and distribution. By sé rving 
1 24 in. ~~ ’ 
the Bell Telephone ( ompany in your city 
York, and in every section of the country, it has 
nal flat 


helped make this nation’s telephone service 


what it is today. 


GOOD TELEPHONE APPARATUS GIVES GOOD SERVICE. ... BELL 
SYSTEM SERVICE 1S BASED on Wesfsern Electric QUALITY 
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Need More Wiring 


Bureau ready to begin cam- 
paign for enough equipment to 
carry increased current. 


WirH three-quarters of the year gone 
and sales of electrical appliances still 
soaring, a pressing problem is becoming 
even more important than it was to the 
people who make, sell, and install wires 
to carry the current. Some time ago it 
became apparent (BI/—May15’37,p53) 
that 1937 was going to be a good year 
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for appliances, and that as appliances 
piled up at one end and current loads 
rose at the other, something should be 
done about wiring. 

Not much of a dent has been made 
in rewiring the 22,000,000 homes which 
use electrical appliances, but utilities, 
manufacturers, wholesalers, and con- 
tractors mow are engaged in several 
campaigns to combat obsolescence of in- 
dustrial wiring. One company, Ana- 
conda Wire & Cable, which conducted 
a survey jointly with McGraw-Hill Pub- 
lishing Co., has been promoting better 





Whatever it is... wherever it is... insure it in 1 
Hartford. For nearest agent phone Western Union 





Sometimes pets get out of 
bounds, so there’s Hartford in- 
surance to protect dog-owners 
from the costs of possible dam- 
age suits. 

Yes, and there’s a policy in 
either the Hartford Fire Insur- 
ance Company or the Hartford 
Accident and Indemnity Com- 








Another need for 
Hartford* Insurance 





HARTFORD FIRE INSURANCE COMPANY 
*HARTFORD ACCIDENT AND INDEMNITY CO. 
HARTFORD, CONN. 





pany covering practically every 
kind of financial loss. 

This includes personal ac- 
cident, burglary, automobile, 
fire, explosion, windstorm, 
business interruption, dishon- 
esty of employees, plate glass 
breakage and many others. 

That is why we say, What- 
ever it is—wherever it is— 


insure it in the Hartford. 
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wiring for the P year « 
front, and several others hav 
the drive. 

Adequate wiring for farms pot a by 
last month when the Rural Electrig 
Administration issued new wi: 
fications, with the notation 
proved-inspection service w: 
tuted soon. The National Ac 
ing Bureau, set up by m 
and utilities, is mow read 
mence its big program, w 
details ironed out. 


Homes Underwired 


So there are signs that the pro} 
is being tackled, in a construct 
Estimating the job ahead, Electrical 
tracting this month calls attentiog 
the aforesaid fact that 22,000,000 hor 
are under-wired, and adds s 
that 2,000,000 more homes w 
within the next few years “wired to: 
standard of 1920” unless the progr 
gets results. Bigger than that probik 
even, the trade journal sees the tak 
rewiring industrial plants as vit 
necessary, with 100,000 factories » 
from 200,000 to 500,000 stores 
offices losing money on heavy curr 
which is too much for present wires : 
carry. 


Iron and Steel Show 
Allis-Chalmers 


prominent role. 


THOUGH there were 140 exhibitors 
Allis-Chalmers Manufacturing Co, 
waukee, and the Timken Roller Bea: 
Co., Canton, O., pretty much stol: 
show at the 33rd annual Iron and § 
Exposition, sponsored by the Associa’ 
of Iron and Steel Engineers, in Chicyg 
last week. 

Allis-Chalmers attracted attention wi 
a mercury arc power rectifier, which « 
verts alternating current into direct cu 
rent at the point of use, and which is: 
new to industry as a whole, thought i: 
new to the steel industry. The first « 


stallation of the mercury arc rectifier i 


the steel industry was made durir 
the summer at the new wire mill 


the Republic Steel Corp. in Sout 


Chicago. 

Timken exhibited a roller ber 
ing which has rolled 1,865,382 tons 
steel at the Indiana Harbor, Ind., mill: 
the Inland Steel Co. This, Tim 
Claims, is a record. 


Directors of the Association of |r 


and Steel Engineers, who tossed 


year’s convention and exposition to D 
troit, agreed that in the future both ¥ 
be held in the three principal s* 
centers only—Chicago, Pittsburgh 

Cleveland. It has been decided t 
next year’s convention and show wi! ? 
to Cleveland. 


exhibits mer. 
eury arc rectifier. Timken ha 
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Push Rayon Process 


Three Pacific Northwest com- 
panies combine; are making 
big investment in South. 


IN the process of streamlining its cor- 
sorate setup for a more vigorous de- 
velopment of wood fiber pulps for rayon 
oroduction, directors of Rainier Pulp & 
Paper Co., Grays Harbor Pulp & Paper 
Co., and oer Forest Products Co. 
have authorized terms for merging the 
Pacific Northwest concerns into a 


three 
Ue 


S new company, Rayonier, Inc. A feature 


of the new company’s operations will be 
development of a plant in Fernandina, 
Fla., now under construction, to produce 
rayon pulp from Southern pine. Stock- 
holders of the three firms will meet 
Oct 28 to vote on the plan. 





Pulp Demand Increases 











The proposal emphasizes the rapidly 
crowing demand for wood fiber pulps as 
rincipal source of raw material in 
uction of nber, 
cellophane, plastics, and other cellulose 
sroducts for which chemical research has 
discovered new uses. 
The company four 
lants in the Pacific Northwest and the 
nt now building at Fernandina. 
Under a common management, the 
e concerns were formed to produce 
rdinary paper pulp from western hem 
k. In 1930, because of demoralize< 
conditions in the pulp field, 
Rainier Pulp & Paper Co. got the help 
f the duPont organization in develop- 
ng processes for producing rayon pulp 
rom hemlock, and subsequently these 
processes were made available to 
other two companies under long-term 
contracts. The services of Dr. Russell M. 
Pickens, then chemical of 
juPont, were obtained and under his 
direction a research laboratory was or- 
ganized that has since produced several 
contributions in the field of wood chem- 
istry. In all the work, the technical ad- 
vice and cooperation of duPont has been 
wailable to the Rainier company. 





ine } 
5 rayon, staple 


new will have 


1 


paper 


director 


Investment in South 


One of the outstanding contributions 
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What your Secretary 


the | 


is the development of the process for | 


making sulphite pulp for rayon purposes 
out of Southern pine-wood. While the 
method has not yet been tested in com- 
laboratory 
ments have convinced the management 
that a $6,000,000 investment in the 
South is prudent. The significance of 
this move is that the tremendous wood 
resources of the South may become avail- 


experi- | 


able for the rapidly growing rayon in- | 


dustry. 


The mill capacity of each of the three | 


mcerns for production of dissolving 


pulps has been increased within the last 


2 months. Together they have an an- | 


The 


cual output of 232,000 tons. 


says ahout 
vou 


e 

I wish my hoss could see him- 
self as I see him. Routine’s getting 
him down. He's so busy doing un- 
important ‘musts that he hasn't 
much time for the really important 
‘maybes’ that mean extra business. 
He doesn’t get away from the office 
as much as he should—and that 
means he’s often fagged instead of 
fresh ... 

“Ann's boss is different. She and 
her boss use modern Ediphone 
Voice Writing. She isn't running into 
his office every second the way I do. 
She doesn’t have to sit around twid- 
dling her thumbs while her boss 
talks on the phone. Here’s how they 
do it... 

“He tells his Ediphone every- 
thing—the minute he thinks about 
it. Orders theatre tickets...sets a 
golf date...answers letters...issues 
all instructions right into the re- 
ceiver of his Ediphone... just as easy 
as using the telephone. She doesn’t 
have to be there every second, so 
naturally she has more time to see 
that his work gets done. And if he 
feels like working through at night 


PREFERENCE FOR EDIPHONE PERSISTS 






till it’s time to take a sleeper to 
wherever going, she doesn’t 
have to be there. He can let the 
Ediphone tell her the next morning. 
An Ediphone would make my boss's 
give him a 


. 
he’s 


job and my job easier... 
chance to see those important cus- 
tomers. It would give him time to 
be a real executive and me to be a 
real assistant.” 


7 7 ry 


An Ediphone permits you to handle 
instructions, memos, inquiries, let- 
ters, reminder-dates, the minute you 
think about them...increases your 
personal business capacity 20% to 
50%. For every activity where “your 
voice points the wav.” use an Edi- 
phone. Investigate! For details tele- 
phone the Ediphone, your city, or 
write Dept. B38, Thomas A. Edison, 
Inc., West Orange, New Jersey. 


VOICE-WRITE WITH THE 


Ediphone 


The Edison Invention for Business 














A LAUNCH | 


[Destroyed 


4 SHIP? 





=I 





A LITTLE THING 
but it made a big difference 


. the 
clutch is the vital and only connecting link 


Small . . . both in size and price . . 


between two expensive units of machinery. 
Yet the performance of that machinery, in 
a very large measure, depends upon the 
clutch. If the clutch fails, power fails— 
production stops . . . investment yields no 
return... profits are lost! « It is no mere 
coincidence that machinery equipped with 
Twin Dise Clutches and Power Take-Offs is 
more responsive to control, turns out more | 
work, in less time, with fewer shut-downs. | 
That's why Twin Dise is standard equip- 
ment on practically all leading makes of 
agricultural, textile, and contractors’ ma- 
chinery, oil field rigs, and machine tools. | 


e Write for literature. Twin Disc Clutch | 


Company, Racine, Wisconsin. 








More Twin Dise Clutches are 
in use in oil field service than 
all other makes combined. 


———— 
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Florida plant is expected to pes 
about 64,000 tons in 1938. Sales next 
year will consist of 98,500 tons for do- 
mestic consumption, 113,500 for Japan 
(imports of the material have not been 
restricted by the Japanese government), 
22,500 for Europe, and 1,500 for South 
America. 


Bridge Peace Signed 


Two rival 
bine. Fewer cards sold, 
decline of game is denied. 


organizations com- 


but 


WHILE China and Spain rock under the 
explosions of unofficial war, it is com- 
forting to note that a peace treaty has 
been signed in a five-year-old contract 
bridge conflict. Last week the United 
States Bridge Association (headed by 
Mahatma Ely Culbertson) merged with 
the American Bridge League (dominated 
by William E. McKenney). They form 
the new American Bridge Association. 
The feud between the groups appears 
to be settled, but it remains to be seen 
whether a Culbertson or a McKenney 
man will run the combined outfit. Each 
organization held duplicate tournaments 
and championship contests which the 


| other failed to recognize. The League's 


strength was in New York and some 
other large cities, while the great Cul- 
bertson ruled without question in vast 
outlying territories. 


No Immediate Change 


The merger means less confusion in 
the huge industry which caters to the 
bridge craze. There certainly exist re- 
pressed desires to make changes that 
would entail the purchase of new score 
pads, books, etc. But Mr. McKenney an- 
nounced that “the merger will not pro- 
vide any immediate change in the rules 
of contract bridge.” 

By an international covenant the lead- 
ing bridge nations have agreed to make 
no more changes in the game before 
1940 (BW —Apr20'35,p22). The 17 
million American addicts who spend 
millions of dollars annually for cards, 
tables, and bidding systems are glad to 
be reassured by Mr. McKenney. 


Still Going Strong 


Experts and dubs are unanimous in 
denying that there is any weakening in 
the game's popularity. At first glance 
federal statistics appear to cast a shadow 
on their confidence. Revenue from 
playing cards is falling off. The govern- 
ment collected (at 10¢ per pack) 
$4,252,812 from its tax on playing cards 
in 1935. Last year the collections were 
$40,124 under that figure. The decline 
has since been accentuated. For the first 
eight months of 1937, playing card 
stamps brought in $2,340,837, which 
was $110,690 under the same period of 
1936, 
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Spokesmen for the indu 
ready answer. They say that t 


tax collections is due to in 
of ‘‘washable”’ cards. Leading 
Kem and Permanite. Both 
cellulose compositions and 
ably durable. They retail for 
for two decks and pay the |! 
tax like the ordinary pasteb 
Playing Card Co. is pushing 
lasting’ cards with a “Cel-u- 
which are practically “im; 
soiling.” 

Widening distribution of t 
card certainly is cutting de 
mand. It is something 
manufacturer (and the Bu: 


ternal Revenue) to worry 


Union Policy Shift 
C.L.O. shows trend to conserys. 


tism, while A.F.L. reveals con- 
trary tendency. 


ApDING to the bewildermen 
ness man who thinks of 
Federation of Labor and the 
for Industrial Organizat 
greatly different things, shif 
during the past two wecks 
cated that C.1.O. is turning co: 
while A.F.L. is getting violet 
Evidences of the C.1.O0 
in Homer Martin’s stiff 
certain elements in the A 
Workers Union (which has 
bellion among some of the | ) 
the C.I.O. orders last week 
afhliated locals that a three-fo 
vote must approve any strik 
can be called, and in the get 
ness among the C.1.O. union 
consolidate and coordinate 
ings. 


Ominous Disputes 


As for A.F.L., now 
assembled, the internal scrapping 
the 19 building trades unions 
nous, and may mean a resum| 
the jurisdictional strife which 
past has split these groups 

Business observers, however 
going overboard at this time on 
sumption that present policies 
manent. The C.I.O. order to 
is felt, is a natural move in view 
oncoming municipal, county, a: 
elections—at lanlaratun the 
realize that outbursts at this ti 
ruin some fond hopes for victor 
polls in November. 

Best advice is to take the 
— as a good sign, and 
that it can be maintained at least 
big mass-industry fields after ¢! 
That any business upturn will br 
newed demands from labor is a fo 
conclusion; in the event of a les 
riod or a recession, no real wat 
expected. 


im ¢ 
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Union Contract Right 


Court to decide whether a local 
can carry agreement with it 
when it joins C.1.O. 


union, which changes its 

, from the American Federation 
+o the Committee for Indus- 
zation, take its contracts with 
along with it, or does con- 
vrisdiction remain with the 


the question in a case now 
Superior Court, San Fran- 

and the answer is expected by 
- attorneys to become of outstand- 
portance, aS many unions that 
agreements with employers have 
sched their affiliations since contracts 
The case arose when Alfred Casset- 
aa, owner of a gasoline filling station, 
injunction to prevent the 

, Station Employees’ Union 410, 
Francisco, from picketing his place 
pusiness. 
ve bargaining agreement with Cas- 
na when it was afhliated with the 
FL. When it left the A.F.L. for 
C1O., it claimed that the contract 
with it. 

t of Cassettana to compel him to 
its members who were 


dis- 


ree 


se members replaced the C.I.O. 
, daim that when the filling station 
1 left the A.F.L., all its property 
well as its revoked charter reverted 
the A.F.L., which could assign it 
was done) to another union granted 
risdiction in the same field. 


Test Boys for Jobs 


Vocational guidance project in 
Chicago is stimulated by short- 
age of workers. 


\ Chicago last week a vocational guid- 


! 


The union secured a col- | 


It filed a counter claim | 


irged. , | 
The A.F.L. Garage Employees Union, 


¢ program, sponsored by a joint com- | 


tee of the Chicago Association of 
and the Rotary Club of Chi- 
ig0, headed by William Bachrach, vice- 
resident of the Dearborn Co., furniture 
manufacturers, went into its second year 
ast year 50 boys at North Park College, 
endowed junior college, were given 
tional guidance under the direction 
' Milton P. Nelson, assistant to the 
ege president. This year high school 
rs at the Hyde Park High School 
take aptitude tests devised by Dr. 
L Thurstone, University of Chicago 
ychologist, 
vocational guidance counselors 
by Nelson, who will also do 
work with industry and com- 
The cost of the work will be in 

‘f $10,000. 
ear’s work starts off with more 


merce 





and work for nine months | 
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FATHER, three grown sons 
and a daughter in a not-too- 
large house! All the males go to 
In the 


single bathroom they must all 


work at the same time. 


shave. Imagine the fussing, the 
confusion and the irritations that 
spoil a breakfast and ruin the day. 
Then came the Schick Shaver 
—four of them, in fact. And now 
the boys shave in their bedrooms 
and a grateful mother writes an 
enthusiastic letter praising the 
Schick Shaver and adding: “It’s 
given us an extra bathroom.” 
THE JOY OF 
“SHAVING ANYWHERE” 
You can sit in a comfortable arm- 
chair and shave with a Schick. 
You do not need alight 
or a mirror. If you 
wear glasses, you can 
leave them on with no 


AC and DC 


fear of splashed lenses, for you 
use neither soap nor water with 
the Schick Shaver. Shave twice 
a day if you wish, for the action 
of the Schick is so gentle you 
could shave ten times a day with- 
out hurting yourself. 

There are no blades in the 
Schick Shaver — no sharp edges 
to cut you— no moving part can 
touch the skin so that shaving 
becomes a real joy instead of a 
dreaded nuisance. 


ASK AN 
AUTHORIZED DEALER 


A Schick dealer will show you the 
Shaver, explain how simply you 
can learn to shave quickly and 
closely and also shave in the most 
economical way possible. 
SCHICK DRY SHAVER, INC. 


Stamford, Conn. Western Distributor 
Edises, lac., San Francisco. ln Canada 
Heary Birks & Sons, Led., and other 
leading stores. 


AVER 
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BENEFICIAL INDUSTRIAL 
| LOAN CORPORATION 


Dividend Notice 
DIVIDENDS have been declared by 


the board of directors, as follows 
On Prererrev Srock, Series A, 8714 
cents per share, payable on October 
30, 1937 for period ending that date 
to holders of record at the close of 
business October 15, 1937; also for 
the period ending January 30, 1938, 
874 cents per share, payable on 
December 20, 1937 to holders of 
record at the close of business Decem- 
ber 13, 1937 

On Common Srock, 3714 cents per 
share, payable on October 30, 1937 
for period ending that date to holders 
| of record at the cl 
| October 15, 1937; and 30 cents per 
share, payable on December 20, 1937 
to holders of record at the close of 
business December 1, 1937 for period 
ending December 31, 1937 


ose of Dusiness on 







The next meeting of directors for 
ynsideration of dividends is sched- 

uled to be held in March, 1938 
E. A. Baney, Treasurer 





| 
| 
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interest than was the case last year, be- 
cause of an industrial and employment 
survey of Chicago and the Chicago area, 
made sometime back by Louis A. 
Dumond, manager of the industrial de- 
partment of the Association of Com- 
merce, which showed shortages of skilled 
mechanics in numerous industries, short- 
ages of workers of exceptional ability in 


Unions Use Expert Counselor 
Labor organizations on Coast are largely guided }) 
Henry P. Melnikow, who tries to avert strikes. | 


WHEN a truce was announced last week 
in the bitter clash on the Pacific Coast 
between the longshoremen’s union, 
which is afhliated with the Committee 
for Industrial Organization, and the 
powerful teamsters’ union, an American 
Federation of Labor outfit which has 
been fighting the longshoremen for con- 
trol of the warehousemen, and when 
business began to move again on San 
F docks, 


comments of everybody concerned ex- 


rancisco newspapers quoted 
| 





TONS AT THE TOUCH OF A FINGER 


‘ 


ree 





we TE 


Plant engineers are passing along the 
tip: “Better see what R & M has to 
offer.” ‘The men in the factory know 
where the keenest electric-hoist de- 
signing is being done these days. And 
they've found that R & M motors 
make good hoists better. 

From husky 60-tonners to nimble 
14-ton Bantams, R & M meets vari- 
ous needs with 2000 different kinds of 
electric hoists—hand hoists too—and 
builds special jobs to order. . . . Write 
for Bulletin 6161 to Robbins & Myers, 
Inc., Hoist and Crane Division, 
Spring field, Ohio. 

ELECTRIC EQUIPMENT MANUFACTURERS 
—R & M motors have proved themselves for more 
than a third of a century on electrical equipment of 
every kind, from mechanical stokers to beauty-shop 


hair dryers. Let R & M motor specialists help you 
solve your motor problems. 


E MY 


CRANES «+ MOTORS + FANS + PUMPS 
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commerce, and a shortage of 
printers of high ability. Tho 
nical instruction will be give 
ing both taste and aptitu 
chanics will be steered tow 
ticeships in mechanics. O 
aptitude for the professior 
and white collar jobs in b 
be turned in those directions 


cept the one man who pr 


more to do with the devel 
any other (Harry Bridges 

That man, Henry P. \ 
rarely mentioned in cons 


‘ 


labor events, either by em; 
unions, and yet he has 
the most influential factors 
situation on the Coast. H 
little man with mouse-col WAN-BEE 
Velnikow 
croups, sh 
ind harm 
-putes 
n of a 


nishmet 


a voice soft as oil dribt 
spigot. His headquarters 
Francisco, but his activities 
Mexico up the length of 
British Columbia. He n 
in Los Angeles, Portland 
Founder and head of the } 4 
Labor Bureau, he is known t ae 
as counsel for certain mar ri 
groups, but striking logge: 32 3 
mill workers, elevator ope Melnik ‘ 
drivers, store clerks, the rail: npRese 
hoods, the printing trades rag a” 
crafts have profited by his em 
ing qualities about the cont 
Mr. Melnikow does ni 
strikes, if they possibly can 
He has worked night and 
strikes. Negotiation is his 


Mr. Melnikow’s Biography 


Born in Russia about 45 
Melnikow followed his fath« $s 
ica at the turn of the centu H a a 
tended the State College at M : 
entered the University of W 
1914, and graduated with ar 
gree in 1916. He joined ti ok af” 
1917 and served in Frar 
88th Division, Base Hospital N At , 
and in the Intelligence Cor 
the Armistice was signed, he gg e 
tached service to attend the S iii 
Paris until his unit returned nip ley 

In 1920 Melnikow came to ‘ oe 
He taught for a short time at the | 
versity of California and in the Bers Gin 
high school, then he opened - 
bureau. He studied law at : rat 
he never took the bar exami: a ah 

For several years Melnikov 5 Melnikeae 
another little fellow with offi tt = 7% 
top of a flight of rickety stair 
Ferry Building on San Francis wa 
front. His first clients were 
the building trades and _ the 
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OMATIC CONTROL 
Sawer Sul dollars 


ded hy 





International 
\AN-BEHIND-THE-SCENES - Henry P. 
Velnikow, counsel for West Coast labor 
sroups, shuns the limelight, appears meek | 
nd harmless, but has a way of settling 
jisputes—in favor of his clients—by rea- 
con of an infinite capacity for taking | 
wnishment around the conference table. | 


herhoods. Gradually he added other 
ns to his list. 

The ume the great maritime strike 
nd employers suddenly became 


Melnikow-conscious. He represented the 
Longshoremen’s Associa- 
the arbitration before President 


rmauonal 


s National Longshoremen’s 
going practically single-handed 
high-priced attorneys and labor 
thrown into the battle by the 

front Employers—and came out 
y much on top. 

six-hour day, union-dominated 
halls, a virtually closed shop, and 
boosts in wages were some of 
ts of that tedious battle of argu- 
Other unions, seeing what Mel- 
had won for the longshoremen, 
to him for advice and he 
pening branch offices. Today his 
30 deftly guides labor negotia- 

he length of the Pacific Coast. 
e conference table he presents a 
ngly meek and conciliatory pic- 
But in more than one instance em- 
lovers have surrendered more than the 
non or even Mr. Melnikow ever hoped 

) gain. Why? For the simple reason 

they were babes in the woods com- 
ting with a professional. 

There have 08 two notable excep- 
uons to this situation in San Francisco. 
Faced with a difficult situation—and 
Melnikow—the leading department 
‘ores engaged as counsel M. C. Sloss, 
whose years as a federal arbitrator hear- | 
ag cases argued by Mr. Melnikow 
paced him in an advantageous position. 


Only Minneapolis 
Honeywell can give you 
a choice between Elec 
tric. Pneumatic, or a 
of Electric 
and Pneumatic Control 


elossstesteloteteyel 


ELECTRIC +PNEUMATIC 


"Way 


tg 
pt 


» 


UEL consumption records 
before and after the installation of 
a Minneapolis-Honeywell Modutrol 
System offer conclusive proof of 
the fact that automatic control 
saves fuel dollars. Savings of 30 
or more have been effected — often 
enough to pay the cost of a Modu- 
trol installation, within one heat- 


ing season. 


Minneapolis-Honeywell is the 
only control manufacturer in a 
position to recommend either an 
electric system, a pneumatic sys- 
tem, or an electric-pneumatic sys 


tem, a combination of both. 


The Modutrol Engineer will ana- 
lyze your problem and make impar- 
tial recommendations as to the type 
of system best suited for your 
needs. He will not try to sell you 
any one definite type of system 
because that one system is all he 
has to offer. He is in a position to 
weigh your problem and recom- 
mend accordingly. And he can 
show you definite proof that M-H 
Automatic Control saves fuel dol- 
lars. Minneapolis-Honeywell Regu- 
lator Company, 2728 Fourth Ave. 


South, Minneapolis, Minnesota. 


MINNEAPOLIS 
HONEYWELL 


Modutrol Systems 


FOR THE CONTROL OF 
LARGE SPACE HEATING 











igid, serviceable steel buildings 

permanent and durable -- cost 
lees to build--much less to maintain. 
insulated if desired. Hundreds of 
industrialists buying them as best 
anewer to present conditions 
MARYLAND METAL BLDG. CO., 
Race & McComas Sts, Balto... Md 


MARYLAND 
METAL BUILDINGS 


SEND TODAY 
for itlustra 
ted catalog. 


and yet over 50% of all rooms for $3.50 
or less single; $5.00 or less double 


lise 


BUSINESS ENVELOPE BUYERS 


WILL WELCOME THIS 


PPCO 
SAMPLE FOLDER 


Describing the new APPCO En- 
velopes—regular— window style 
—plain or printed—in white, ma- 

\ nila, kraft and colors. It's free— 
ask your secretary to write for 
your copy 


G 


we 
Oot 
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THE AMERICAN PAPER PRODUCTS CO. 
East Liverpool, Ohio 


SMOKERS 
“PIPE & POUCH,” 
: merica’s first ‘smoker’ 8 catalog-maga- 
Bae showing world’s finest assortment 
—ivipes and tobaccos; also articles by 
M\ Christopher Morley, John Erskine and 
other eminent authors. Write— 
The PIPE AND TOBACCO GUILD, Ltd. 
Dept. 64 79 Madison Ave., New York. 
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Reprints Available 
BUSINESS WEEK'S 
Reports to Executives 


The Farm Market 
Today and Tomorrow 


Resale Price-Fixing Under 
the Fair-Trade Laws 
industrial Relations 
The Profits of Diversification 
Business, the Banks 
and Working Capital 
Industry on the Move 
Public Relations 
Single copies sent without charge. 
BUSINESS WEEK, 330 W. 42nd St., 


Write— 
N. Y. C. 
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BANKERS’ CHIEF AND SUCCESSOR—When the 
(left) 
Adams of Salt Lake City will be elected to replace him. 


in Boston next week, Tom K. Smith 


Orval W. 


Similarly, hotel owners engaged Attor- 
ney Gregory Harrison, who has fought 
the shipowners’ labor battles for the last 
four years. Both the hotels and the de- 
partment stores came through their tribu- 
lations handsomely. 

The power of this baggy-trousered lit- 
tle man is two-fold: he is exceedingly 
well educated, keen as a razor and an 
indefatigable worker, with an infinite 
capacity for taking punishment; and he 
knows not the meaning of the word 
“quit.” He will argue for 10 days on 
whether firemen on a tramp freighter are 
to have three clean sheets a week or 
four. In the end he'll get the four 
clean sheets. 

From the foregoing one might get 
the impression that Henry Melnikow is 
a “tough guy” with a hide somewhat 
like a rhino. Quite the contrary. Per- 
sonally he is sensitive in the extreme. 
His attitude is that of an attorney—any- 
thing goes in court—but outside per- 
sonalities are barred. 

In the war between the A.F.L. team- 
sters and the C.1.0. longshoremen for 
control of Pacific Coast warehousemen, 
Melnikow has earnestly sought peace 
and has tried to avoid offending either. 


Banking’s Their Topic 
A.B.A. is about to meet in 


Boston, and state supervisors 
discuss outlook. 


BANKING next week will be looking it- 
self over—from within and without. The 
inside view will be presented before the 
annual convention of the American 
Bankers Association in Boston, Oct. 
11-14; the outside view is being com- 
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American Bankers Associatio: 


of St. Louis will retire as presidk 


piled by the National Bure 
nomic Research and was init 
Association of Reserve City B 

Nor is that all the delving 
ing which is now going on 
lic view. The National Asso 
Supervisors of State Banks hi 
nual convention in New York 
this week. This latter group 
lot of ideas on banks and bank 
Washington—its speakers inc! 
eral Deposit Insurance Corp. ¢ 
Leo T. Crowley; Comptroller ] — 
O'Connor; Reconstruction Fina PWA Si 
Chairman Jesse H. Jones; Fede h WASHINGT: 
serve Gov. John K. McKee | hav 
Gov. Joseph A. Broderick, just : botaling nes 
from the Reserve Board to sy 
York’s East River Savings B 


Not on the Schedule 
The state bank 


heavily on the topic of preser 
dual banking system—state and 1 
+a topic which probably won't 
officially at the A.B.A. 
other persistent controversy, 
hover over the A.B.A. meeting | 
ably won't get to the floor, 
branch banking (despite the 
the Independent Bankers Asso 
its meeting a fortnight ago, ash 
A.B.A. to take a more positive 
the question). 

Branch bank discussions this y« 
been more frequent and fiery 
troduction of the McAdoo bills 
gress. These would permit 
banks to set up branch systems t 
out Federal Reserve districts i: 
confining them to state lines v 
states which now permit state 
maintain branch offices. 

The unit banking argume 


supe rvisors 


convent 


owing ever since the advent of the 
eral Deposit Insurance Corp. Mem- 
FDIC embraces all the na- 


echt f 
snip 


gal banks and a vast majority of state | 


Thus federal authority has crept 
«her into the state banking system. 
covet, there is some overlapping of 
amination and administrative authority 
‘ween the FDIC and the Comptroller 
; the Currency’s office as regards na- 
nal banks. This has led to renewed 
‘tion for abolition of the comp- 
viler's office, and for unified regulation 
¢ all national and state banks which are 
: obers of the FDIC. This, in turn, has 
as rise to fears of a squeeze play to 
¢ all FDIC banks into the national 
nking structure. 
eviewing the Situation 
The A.B.A. convention program, as 
w announced, steers clear of these 
.;ouments. The bankers are to survey 
» future of all phases of their busi- 
, they will hear experts expound the 
incial prospects in this country, and 
y will take a peek at the outlook for 
rican ideals and social institutions 


n they hear Dr. Glenn Frank on that 


|. Leonard P. Ayres of the Cleve- 
| Trust Co., who has been conducting 


tudy of banks’ investment problems, | 


1 Is prominent on the program. He 


report results of the investment | 


ly, applying them to the prospects 
} 


for banking profits; for banking profits | 
are slow in expanding, despite the | 


growth in commercial loans in 
ent months. 
e 
PWA Sues City on Loan 
WASHINGTON (Busine ss U "eek Bureau) 
—Stll having in its portfolio bonds 
ng nearly half of the $644,500,000 
ch it has loaned to spur construction 
Public Works Administration is de- 
nined that debtor municipalities shall 
t confuse Uncle Sam with Santa Claus. 
t week, after investigation had con- 
vinced Administrator Ickes that a default 
by Point Pleasant, W. Va., is unneces- 
ry, his legal staff sued in the United 
sates District Court to compel payment 
$90,000 of the city’s obligations 
h PWA purchased three years 
to finance the construction of a 
er. 
_ Of the thousands of .oans made by 
PWA, only 223 issues, aggregating less 
n 0.2% of the total amount ad- 


need, are in default. In many of these 


és the default is technical—that is, 


ioney is tied up in revenue-produc- | 


ects on which completion has 
1 delayed. In such cases the govern- 
‘1s inclined to be lenient. But un- 
there are mitigating circumstances, 


" Al is no intention of holding the | 
“4g while cities well able to pay sched- | 


nterest conveniently forget to 





BUSINESS WEEK 


THE NEW 


One of two world’s largest Sturtevant Mechanical 
Draft Fans for Logan Plant of Appalachian Electric 
Power Co.—on test at plant of B. F Sturtevant Co. 


(1) Fan shown, one of two, will 
handle 415 tons of combustion 
gas per hour. (2) Operates at 
peripheral speed of 4/2 miles per 
(3) Will serve world’s 
largest high pressure boiler— 


1,000,000 pounds of steam per 


minute. 


hour at 1425 pounds pressure, 
925° F. temperature—built by Com- 
bustion Engineering Company. 
(4) Total of four Sturtevant 
Forced and Induced Draft Fans 
now being installed in this record 
plant will handle total of 1450 


tons of gas per hour. 


WORLD’S 
CHAMPIONS 45 





STURTEVANT 
WORLD’S LARGEST 


MECHANICAL 
DRAFT FANS 


* 


FOR 
LOGAN PLANT 
APPALACHIAN 
ELECTRIC 
POWER COMPANY 





B. F. STURTEVANT COMPANY, Hyde Park, BOSTON, MASS. 
Branch Offices in 40 Other Cities 


urievan 


REG. Vv. BS. PAT. OFF 


mm 


WORLD’S LARGEST MAKERS OF AIR HANDLING AND CONDITIONING EQUIPMENT 














FTC Makes Charges 
Issues order against Christmas 


Club, and also hits out at 
optical companies. 


WIDESPREAD activities of the Federal 
Trade Commission this week brought a 
cease and desist order against the Christ- 
mas Club, New York, a corporation pro- 
viding banks with a service of the 
familiar Christmas savings club type. 
The commission alleged unfair methods 
of competition, exclusive dealing con- 
tracts, and price discrimination. At the 
same time, Robinson-Patman Act com- 
plaints have been entered against two 
manufacturers of optical goods. 

The order against Christmas Club 
denied it exclusive rights to its name; 
contradicted the assertion that it is the 
manufacturer and printer of its systems; 
refused it the right to claim that it had 
spent $3,500,000 or any other sum in 
promoting the Christmas Club name and 
plan unless the fact is proved; banned 
the contract form under which banks 
signing with the corporation are not al- 
lowed to deal with competitors, and 
asserted that its contracts violated the 
R-P Act in the matter of rates of pay- 
ment by customers. 

In order to avert litigation, Herbert 
F. Rawll, president of the corporation, 
declares, the cease and desist order has 
been voluntarily accepted. Forms of con- 


KOPPERS 


PRODUCERS 


DESIGNERS BUILDERS 


DISTRIBUTORS 
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tracts were changed some time ago so 
that the concern’s business will not be 
interrupted by application of the order. 

The complaints against the optical 
companies involve American Optical 
Co., Southbridge, Mass., its officers, and 
Bausch & Lomb Optical Co., Rochester, 
N. Y. The FTC says American Optical 
is controlled by the Bausch & Lomb con- 
cern and that its sales policies and ac- 
tivities are directed by the latter. 

The commission’s allegations, in gen- 
eral, are that the companies discriminate 
in price between different purchasers of 
their products through lower prices, ad- 
justments, rebates, or discounts in the 
form of cash or commodities. Bene- 
ficiaries, the FTC asserts, generally are 
the larger dealers who are thus given 
advantages over their smaller competi- 
tors. The effect of these practices, it is 
further contended, may be to create for 
the companies and their customers a 
monopoly in the manufacture and sale 
of optical supplies. 


British Cable Cartel 


Its high prices and fierce com- 
petitive methods provoke angry 
opposition. 
LONDON (Business Week Burean)— 
Indignation is growing in certain cir- 
cles in Britain at the cartel policy pur- 
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KOPPERS WESTERN GATE VALVES USED EXCLUSIVELY IN THIS WATER FILTRATION PLANT— 


80 Valves—all of them of the standard 
WESTERN GAS DIVISION. They range 


design built by Koppers Company, 
in size from 4" to 54", and include 


hand operated valves, bevel gear, spur gear, electric motor and hydraulic oper- 
ated. For almost 45 years WESTERN Valves have been used for service on water, 


all liquids, gas or air, demonstrating their 


inherent features of efficient operation 


and low maintenance. Koppers Company, WESTERN GAS DIVISION builds 
valves to standard or special specifications in all sizes and types. 


KOPPERS 


WESTERN GAS 
Fort Wayne, 
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(C.M.A.). This t 
the tightest “rings” ir 5 attemp 
but it adopts a price pol peering 0 
fail to provide opposit em 1S 
usually been one or two Bmong » 
in the 
erally been brought w ppttracted 
of the C.M.A. in one \ Bpcrial ( 
The only outsider of an e cabl 
at the present time is Isr Rerest 
Recently the association 4 
its scope on an internatior 
at a recent meeting at the ( 
dennes in Belgium, the 
its enormous internatio: 
fund” was discussed. 7 
to be in the neighborhood , 
(about $1,500,000), and 
in almost any market de 
cut, he may be faced with 
° c al 
neighborhood of £50,000 ; Canac 


the association to break hi 


Charges High Prices 


There are 19 members 
at present and their divider 
ments, though high, are not 
the margin of prices above 
lenders Cable & Constructi 
last year paid 20% (includ 
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obviously be more difficult 


Another Angle to Question 


Another factor, that may influence the HM... o» 1, 
future of prices is the fact that wy 
building declines, there may be a ! nol ton 
ing off in the number of new wine 
connected to electricity supply, a factol Meo 24 
which has been of the greatest impor 
tance in maintaining the high rate o! snade 
activity in the electrical engineering © New Zeal: 
dustry as a whole. This change ¥ 
shift attention to a new drive to exten Execut 
electrical hookups to many homes 0% BM iojiowic, 
yet wired, which in turn will focus "Br. 
attention of the National ain and 
Commissioners on the questior against its 

Coming at a time when costs 4° Bibs th. 
profits are under close scrutiny Dy ™ Bibiny rants 
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vernment’s special committee, which 
erempt ng to prevent excessive prot- 
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g on arms orders, the whole prob- 
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tish manufacturers 
same time, interest has been 
1 to the announcement that Im- 
emical Industries is going into 
ible business through its joint in- 
Ts ie A. Reyolle & Co., the well- 
nes switchgear makers, and will ex- 
entirely new and technically 
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manufacture of lead-sheathed cables. 


anada Trade Pacts 


Dominion revises agreements 
with other parts of empire. 
Washington watches moves. 


TTAWA (Busine ss u "€ ek Bureau ) 
da's annual $8,000,000 export 
somobile business with Australia, for 
some months a source of worry because 
‘ Australia’s threat to boost tariffs and 
ld a home industry, is protected in 
trade pact revision arranged last week. 
As in the recent revision of the pact 
h the United Kingdom, Canada re- 
s existing advantages in the Austral- 
market by increasing Dominion con- 
ns to Australia. 
[he same policy was followed in sim- 
ultaneous revision of the pact with New 
land. In all three cases, Canada 
uns no new advantages but makes con- 
cessions in order to hold important mar- 


Exports Exceed Purchases 


Total trade with Australia and New 
Zealand amounts to about $63,000,000, 

) Canadian exports more than dou- 
ble imports. For the year ended in 
August, Canada sold Australia $29,600,- 

, and bought $11,000,000. In the 
sume period, the Dominion sold New 
Zealand $14,000,000, and bought prod- 
ucts worth $7,500,000. 

On a lengthy list of antipodean prod- 
ts, Canadian duties are removed or 
te cut by half or more. Included are 

h lamb and mutton, canned meats, 
anned fruits, eggs, powdered milk, and 
wines. Of widest interest is the cut 

n 3¢ to 14¢ on Canadian imports 
ot lamb and mutton. 
Canada’s largest sales to Australia and 
New Zealand are of automobiles, rub- 
t products, and newsprint. 

Executives in the United States are 
‘wowing each of these moves closely. 

reciprocal trade pact between Brit- 
n and the United States has run u 
“inst Its most serious stumbling block 
"the opposition of overseas Britons to 
“y grants by London to the United 
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KEEP THOSE TACKS 
“UNDER YOUR THUMB" 


Another tack -- another account. Fine! But don’t forget that 
credit risks grow with business. No vigilance can prevent cas- 
ualties among your customers. No seer can predict when or 
where they will strike, how heavily you will be involved. 


The prudent executive keeps receivables ‘‘under his thumb”; 
he controls credit losses by insuring the company’s sales. He is 
sure of payment on all goods sold under the terms of the policy. 
Risks and fears are obviated. Morale is better. Sales increase. 


For almost 50 years, Credit Insurance has proved itself the 
most practical and economica/ means of protecting capital and 
assuring profit. Modern complexities make it more desirable 
than ever. Consider ““77-B”; Credit Insurance reimburses you 
on reorganizations precisely as on insolvencies. 


Credit Insurance today is adaptable to all requirements: in- 
sure all accounts, special groups, non-rated debtors, individual 
accounts, sales by branches or subsidiaries. You'll be surprised 
at the low rates. Ask any American Credit representative for 
information. 


AMERICAN CREDIT INDEMNITY CO. 


of New York . . J. F. McFadden, President 
Chamber of Commerce Building . - St. Louis, Mo. 


Offices in all principal cities of United States and Canada 
va 




















~~ oe 





Te SEHELBRO cc 


Choice of the LEADERS 


Among the famous products “sold on wheels” the 
SCHELBRO-way are: ABC, Easy, Thor and Voss 
washers; Stewart-Warner, Motorola, Crosley, Phil- 
co and Zenith radios; ‘Knapp- Monarch and Fair- 
banks-Morse appliances; Parker pens; Valvoline 
oils; Philgas; —- Gellman slicers: Graton 
and Knight belting. 


We'll gladly send you catalog 
end quotations on request 
SCHELM BROS., Inc. 


PEORIA 
ILLINOIS 


The ONLY manufacturers of Commercial Coaches 
exclusively and the LARGEST. 











LEGAL NOTICE 


STATEMENT OF THE OWNERSHIP, MANAGE oy NT, 
CIRCULATION bT REQUIRED BY THE 
ACTS OF CONGRESS OF AUGUST 24, 1912, 

AND MARCH 3, 1933 

Of Business Week, published weekly at Albany, N. Y.. 
for October 1, 1937. 

State of New York ? 

County of New York 5 

Kefore me, a Notary Public in and for the State and 
county aforesaid, personally appeared D. C. McGraw, 
who, having been duly sworn according to law, deposes 
and says that he ig the Secretary of the McGraw-Hill 
Publishing Company, Inc., publishers of Business Week 
and that the following is, to the best of his knowledge 
and belief, a true statement otf the ownership, manage 
ment (and if a daily paper, the circulation), etc., of 
the aforesaid publication for the date shown in the 
above caption, required by the Act of August 24, 1912, 
as amended by the Act of March 3, 1933, embodied in 
section 537, Postal Laws and Regulations, printed on 
the reverse of this form, to wit: 

1. That the names and addresses of the publisher, 
editor, managing editor, and business managers are: 
Publisher, MeGraw-iiill Publishing Comeens. Inc., 330 
West 42nd Street, New York City Editor, Ralph B 
Smith, 330 West 42nd Street, New York City Man- 
aging Editor, Louis H. Engel, 330 West 42nd Street, 
New York City. Business Manager, Paul Montgomery, 
330 West 42nd Street, New York City. 

2. That the owner is: (If owned by a corporation, its 
mame and address must be stated and also immediately 
thereunder the names and addresses of stockholders own 
ing or holding one per cent or more of total amount of 
stock If not owned by a corporation, the names and 
addresses of the individual owners must be given. If 
owned by a firm, company, or other unincorporated con- 
cern, its name and address, as well as those of each 
individual member, must be given.) McGraw-Tilll Pub- 
lishing Company, Inc., 330 West 42nd St., N. Y¥. C. 
Stockholders of which are: James H. McGraw, 330 West 
42nd St ee A James H McGr : 
West 42nd St . N. Cc. James H. } 
McGraw, Jr., and Cant is W. McGraw, 3 

Y. C., Trustees for: Harold W. 
McGraw, Jdr., Donald C. McG 
Curtis W. McGraw, 330 West 
(. MeGraw, 330 West 42nd St., - c¢. Anne Hugus 
Britton, 330 West 42nd St.. N. YY. € Mildred W. 
McGraw, Madison, N. J. Grace W. Mehren, 33 West 
Grand Ave., Chicago, Tl. J. Malcolm Muir and Guar- 
anty Trust Co. of New York, aus tees for Lida Kelly 
Muir, 524 Fifth Avenue * S. Weatherby 
271 Clinton Road, Brookline, too, Elsa M. Wilsey, 
Madison, N, J 
3. That the known bondholders, mortgagees, and other 
security holders owning or holding 1 per cent or more of 
total amount of bonds, mortgages, or other securities 
are: (if there are none, so state.) None, 

4. That the two paragraphs next above ing the 
names of the Owners, stockholders, and security "ho iders, 
if any, contain not only the list of stockholders and 
security holders as they appear upon the books of the 
company but also, in cases where the stockholder or 
security holder appears upon the books of the company 
as ——— ee or in any other fiduciary relation, the name of 
the } on or corporation for whom such trustee is act 
ing is given: also the said two paragraphs contain 
statements embracing ge s full knowl nize and belief 
as to the circumstanc and conditio unde ic 
stockholders and security ho ders who do not appear 
upon the books of the company as trusts h 
and securities In a capacity other than that of a bona 
fide owner; and this affiant has no reason to believe 
that any other person, association, or corporation has 
any interest direct or indirect in the said stock, bonds 
or other securities than as so stated by him, 

5. That the average number of copies of each issue 
of this publication sold or distributed, through the mails 
or otherwise, to paid subscribers during the six months 
preceding the date shown above is. (This information is 
required from daily publications only.) 

D. C. McGRAW, Secretary. 

McGRAW-HILL PUBLISHING COMPANY, INC. 
Sworn to and subscribed before me this 27th day of 
September, 1937. 

[SEAL] H, E. BEIRNE, 
eons Public, Nassau County, Cik’s No. 74. N. Y¥. 
Clk’s No. 192. Res. No. 8-B-115. 

(My commission expires March 
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States, unless Washington also makes 
concessions to them. Sec. Hull is due 
to visit Ottawa later this month, and 
| President Roosevelt telegraphed Prime 
| Minister Mackenzie King from Victoria 
last week saying he hoped “to see you 
before long.” Canadians believe that 
a meeting has already been arranged in 
Washington, and recall that a meeting 
between the Canadian Premier and the 
United States President two years ago 
resulted in the Canadian and United 
| States reciprocal trade pact, and that a 





Washington conference |a 
followed by efforts of Pr 
King to promote the pro 
States and United Kingd: 
ing the imperial conferen ‘iy 

Progress is being made in Y 
ington and London on 
United States and United kK 
ciprocal trade treaty. Inte 
gotiations, and the plans ke 
tween Dominion and United Ss z 
cials, undoubtedly are a 
negotiations. 


U.S. Awaits Japan’s Trade Rules 


Tokyo restricts or forbids 300 kinds of imports, ay 


American exporters anxiously await details. 


Luxun 


_ manufactures are hit hardest. 


+ SIX years ago Japan settled an “incident” 
in Manchuria by taking over the prov- 
ince and making it a puppet state, dom- 
inated from Tokyo. In the meantime, 
Japanese troops have fought in two 
major engagements at Shanghai, and 
have practically taken over North China. 
To defray the costs of these campaigns, 
Tokyo has boosted the military oo 
and pushed exports to the limit. Last 
year it took the next inevitable step— 
control over all foreign exchange. 
This week, Nipponese officials ad- 
mitted that exchange control alone was 
not enough. With the prospect of a 
longer and more expensive campaign in 
China than was originally expected, 
Tokyo has set up restrictions or prohi- 
bitions on 300 categories of imports, 
the details of which were not scheduled 
| to be revealed until Oct. 10. American 
business, which sold more than $200,- 
000,000 worth of goods to the Japan- 
ese last year, has been anxiously await- 






ing these details. Only tw: 
Canada and the United Kir 
better customers than Japa 
Tokyo officials have give 
indication of what can be ex 
their new program: the tota 
placed in the United States 
to be reduced, but there 
ortant shifts in the mate: 
ag Imports of raw cotto: 
lumber, for instance, will be 
tailed. Such items as can 
safety razors, and prepared 
be imported on a very li: 
basis. Lines which can b 
readily in Japan—shoes, 
gloves, furs, jewelry, cutlery 
metics—are expected to be 
There will be exceptions 
countries with which Japan 
rocal trade agreements with \ 
ter clauses. France, for inst 
sured a continuing quota of | 
wines because of a pact agre 
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PUERTO RICAN IRON FOR JAPAN—Nipponese freighters carry cheap Japan 
textiles, cosmetics and trinkets to Caribbean and Latin American markets, then reu™ 
with cotton, wool, and scrap iron for Japan's industries, This cargo vessel is lo pading 





scrap at San Juan, Puerto Rico. 
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What Japan Buys 
In the United States 
itech 
% of 


Value Total 





4 2 
tal . .$204,186,330 


43.2 
12.6 
6.1 


88,210,429 
25,729,022 


12,392,426 


Raw cotton 
Petroleum products 
ron and steel scrap 
Automobiles and 
parts 10,636,565 
Trucks ($2,600,728) 
Passenger cars ($3,758,832) 
Parts ($4,277,005) 
Coppet 
Sulphite wood pulp 
Douglas fir (sawed) 


7,292,977 

6,761,958 

1,851,080 

1,681,441 

Phosphate rock fer- 

1,083,292 
648,441 
602,952 


tilizer 
Hides and skins. . 


$156,890,583 








tain quantities of Japanese goods in 
turn. Australian wool and Indian cot- 
n enjoy similar privileges. The United 
ates has mo such agreements with 
pan, though American purchases of 
nanese goods are sufficiently large to 
bce consideration by Tokyo before 
iting American imports. 
The table on this page shows that 11 
ems made up more than three-quar- 
rs of our very large exports to Japan. 
‘ith the exception of automobiles and 
arts, all are raw materials for Japan's 
ustrial plants and war machine. Jap- 
s cotton purchases in this country 
st year and during the first six months 
f this year were unusually heavy. Stocks 
Japanese warehouses jumped from 
80,000 bales in June of last year to 
65,000 at the end of last June. Re- 
ts were general a few weeks ago that 
vernment authorities in Tokyo would 
sue no cotton import licenses this fall, 


it pressure from spinners brought a | 


bmpromise allowing purchases through 
lovember. 

Japan is said to be more or less out 
t the United States scrap iron market 
ww, after making purchases of nearly 
00,000 tons during the first seven 
tonths of this year. Purchases of pig 
f scrap iron, however, will be neces- 
iy before long, as will the steady 
(quisition od g wangee products, cop- 
t, lead, and those chemicals neces- 
wy for the making of munitions. 
Tokyo has the machinery set up for 
ontrolling the whole situation. For- 
ten trade was put under government 
atrol last November, but it was not 
ntil May that exporters in the United 
tates began seriously to feel the pinch 
SW —Sep18’37,p17). Since then, ex- 
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| SPECIFY MODERN DROP FORGINGS ..~...:'-2°. 
Frequently Cheaper 


P 


HROUGH the precision and 

speed of thenew Chambersburg 
Drop Hammers, forgings of greater 
accuracy and lighter weight are 
being produced—and often at lower 
forging cost. But the cost of the 
finished part is always lower be- 
cause less metal is needed for the 
forging, and less machining for finishing. Why not check 
over your product? See if it can’t be improved with the 
added security and strength insured by modern drop 
forgings, made on Chambersburg Hammers. Consult any 


“Modern drop 

forgings are ac- 

curate forgings, using 

less metal, requiring 

less machining, and 

usually made on Cham- 
bersburg Hammers. 


good drop forger or write 


CHAMBERSBURG 





CHAMBERSBURG ENGINEERING CO. 


f STRENGTH » 


CHAMBERSBURG 


PENNA. 








BOARD DROP HAMMER 


CHAMBERSBURG 


HAMMERS 





Kimpak 


CREPE WADDING 


Maliaa dt; America's 


“Best Sellers” 
against shipping 


damage 


ZENITH RADIO... a BEST 
SELLER protected by KIMPAK 


When shipped or stored, the 
fine finish and delicate 
woods of this beautiful 
$750.00 twenty-five-tube 
Zenith Stratosphere Radio 
ere protected by KIMPAK 
Crepe W adding. 


@ You can be sure your product will reach 
the dealers’ showrooms in first class condi- 
tion when you protect your shipment with 
KIMPAK Crepe Wadding. And first class 
condition means quicker sales and more 
profits for you.... You'll find a size and 
thickness of KIMPAK to protect your type 





mets here have demanded that their | 


ents produce a government import 
tnse before receiving shipments. This 


PRESSES 


of merchandise. This economical modern 
crepe wadding is clean, light, absorbent, 
flexible, and as easy to use as a piece of 
string. Learn how KIMPAK can solve your 
shipping problems, just write us for free 
portfolio of samples. Please address near- 
est office on your letterhead. 
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° cover the bill when it is p: 
How many “mental sit-downers”” | ox this ticease, there's... 
that they will be paid. 1 Japa! 


* 7 a 
have you in your organization? rota hdl velt 
comply with Tokyo's nev x 
Outside Japan there ar £ Imm 
ments which threaten | come 






“In every factory and store, among office JUST 








workers and salesmen, costly ‘sit-downs’ have PUBLISHED ng 
been going on for a hundred years—mental sit- British trade unions, at i 
downs”, Says Craig Davidson. “Commands to nual congress, resolved raise: 
do thus and so have met with mental sit-downs British parliament to de 
which have been just as effective in blocking uy an ace AN I 
production and sales as any physical sit-down on aul Japanese imports 
that ever stopped an assembly line.” putting an end to the 
re , i > 
“That is one reason why this book,” he goes on, rig ns pee. , ao tl 
“should be useful to any man whose job is to get eS COKE WES ENS WOT 5 ore 
other men to do their work right. It should visualize of cotton piece-goods, but 5 little ; 
for him what causes mental sit-downs and what to | tion to Japan in 1933. BaP resident 
do about them.” | In New York, a grou; - 
manufacturers who have | 





G > Thi Japanese competition 
etting ings League for the Protection ; 
Standards, with the purp st 
D ting Japan. Included in , rye 
one producers of toys, glassw ir ugh mt 
cotton goods, and it is nt 


’ m4 = manufacturers of knit go Ba Re 
in Business Gee tae eke 








‘ . A practical set of sugges- | products will join them is likel 

By Everett B. Witson tions to executives giving =| Although the boycott against ( mM ci 
detailed directions for get- 4 Fer which this ; uuie 

Formerly Assistant Director of Personnel, ting employees to do their goods (after which this is it Talk ol 

Kroger Grocery and Baking Company jobs as management thinks generally felt to have ha ed ¢ 

they should be done. | on American a a Brit: 

$2.50 New York declare that it was probs nce that | 


responsible for the shifting of $ 

000 of business in certau 

German manufacturers to Japa , 
Czechoslovakian. Merchants ewe 
stocked with Japanese pr 

some concern over labor r 

proposed Japanese boycott 


“An executive's success depends squarely on two points: whether he has good ideas 
and whether he can get his ideas actually and properly used.” This book deals with 
methods of getting your ideas used efficiently. It tells how to get policies, plans and 
instructions carried out as they were de- 
signed to be carried out. It is in effect a 
working manual on leadership. It tells how 
to secure effective and intelligent cooperation. 


Law's | . 
PLAN YOUR OWN Gives you many Decline War Risk 
SECURITY practical ideas on: IN London, where a prep 








the war risk insurance is 




















$2 00 —What are the real reasons why subordi- insurance companies hav e de ‘ ° T 
. - - ae ; 
nates disregard instructions: . bear the burden of propert} 
RE you, as a person, a going —What can be done to get instructions car- “th at tee” Wahee enon | 
£\ concern? Are you showing a ried out efficiently? mS GER War, Shey Ve sc 210-— 
ee ee ee Se —What are the disadvantages of driving? wrought in Spain and Chir 
insurance, or property—the assets of —How can you improve subordinates’ at- have to foot some big bills Shang 200 — 
YOU, Inc.—how are you managing titudes ? h ; d rac ; w . 
you ai devastation, and they « 
a we > © geen “, a, —How can you really check performance?  eccmt de poeta! 190 
ruide-book, Ww e yy a e ( 2 8 . SENTEC 
New York financial executive, that —How can you criticize subordinates ef- E : P pt “ p mee , 4} , " 
gives you sound advice on how to fectively ? ‘ Luro ean capita S in case U d . 180+ 
manage your personal savings and —How can you develop responsible sub- jected to similar treatment 
investment affairs to best advantage di > . r 1 
Gives valuable advice on such Hi. inates! di f alibis? The result is that nearly 3 Britis 170}-— 
topics as life insurance, wills, own- —Fhiow can you ispose of alibisr has F - 
ing a home, annuities, bonds and pre —What is the technique of developing en- Comnpemsts have gotten =p 160-— 
ferred stocks, mortgage loans and ° e apreement to cease writin W 
participations, common stocks, trusts, thusiasm ? 4 ag “2 ~~" - c 7 
taxes, and the effect of inflation on —How can you guard against troubles of policies. These, in normal t . 150 
o ceeurny pan jealousy ? purchased very cheaply as ar 
Examine this book for 10 days ordinary fire insurance. They prot : 140;— 
property owner against fir 
FCCC SSSSSSSSSSSSSSS ESTES TESTERS SESE SESSSEER ESSEC EESER ERSTE Eee eee EE from ex lo ion riot an j 130: — 
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. . ore recently, and particular 
s — ye om . . . * be . . 100 
: 0 - ilson Getting Things Done in eae $2.50 : razing of many insured pr 
: |] Law—Plan Your Own Security, $2.00 : China, the term has been red ind *0|\— 
s Name aaa dane » Savin ; ~ : : | the premium for the coverage has * 
. - a7 AC? a Li 
: Address a Ae, : Postiion... s rocketed (BU Aug28'37,p>5") N 80 - 
7 . TeV e itic nanies are & 
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STOBER OBE 
usiness Abroad 
. . . . . 7 . 
Japanese import restrictions hit United States; Roose- 
° ss 
yelt threatens economic pressure on “aggressors. 
. 4 ~ . 
> |mmediate future in France depends on election out- 
. . . . ‘~ . 7 . 
come. Spain’s problem difficult to solve. Soviet Union 
raises wages. 
sw made business news this week when it was revealed that Tokyo would place 
bitions or drastic restrictions on 300 imports—including raw cotton—as a 
; of stretching foreign exchange for large war orders which will be necessary 
e the end of the year. Purchases of United States cotton this year may amount 
- little as 60 of the huge total purchased here last year. 
cident Roosevelt, on the other hand, stirred wide interest when he implied in 
cago speech that this country was prepared to take the leadership in putting 
nomic pressure on “aggressor” nations. There is no indication yet that any 
e program is worked out, or that 
I ropean cooperation for carrying te South Seas, more or less monopolized 
sch a scheme can be expected, by the Japanese in the last five years 
h morally there is a strong senti- _ Europe is inclined to expect some 
5 4 , ' kind of settlement of the Spanish situa 
P in this country lip service to such a : ~ “> - 
ny * ortgpear iggy tion soon, with Mussolini doggedly 
actions are likely > mod- ; . oo”. 
meactoone sar ; # ane holding out for the best possible bargain 
1 when if 1s realizec = tat sacrinces = from Britain but carefully avoiding a 
is likely to mean on the part of the rupture in the new Anglo-Italian rap 
( uthern cotton grower. prochement negotiations. 
Talk of a Japanese boycott has A few critical observers, however, 
ed considerable proportions in who fear that the internal French situa- 
Britain, but there is still no evi tion is going to be worse before it is 
Pp that the British government is pre better, believe that there is still a possi 
a | officially to back it. The experi- bility that Rome and Berlin may yet 
: : with sanctions in the case of Italy spoil their chances for British coopera 
| t yet forgotten. The British, how- tion because of the confidence that 
have more to gain in the case of France is impotent and Britain is afraid 
or the British textile industry to move alone. The French cantonal 
in important factor in British econ- elections during the next two wecks are 
would have an opportunity to being watched closely for an indication 
not only important markets of the complexion of the next French 
he empire, but other markets in government. 
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Foreign Trade 


August foreign trade figures, just 
released, showed exports $9,500,000 
greater than July, and $99,000,000 


above the August 1936 figure. Im 
ports dropped $20,000,000 below 
July, but were $54,000,000 larger 


than a year ago. 

Improvement in export trade over 
last year has become more pro 
nounced each month this year. Com 
pared with the corresponding month 
in 1936, the value of exports was 
12% greater in January, 31°> greater 
in March, 49° larger in July, and 
were up 55° in August. 

Imports have recently been falling 
off. In May and June the values were 


approximately 50° greater than in 
those months in 1936, in July the 
gain over a year ago dropped to 


36%, while in August it amounted 
to only 270. 

Authorities predict that the un 
favorable balance of $112,000,000 
will be wiped out by the end of the 
year. 











The Scandinavian countries « 
tinue to an example for e 
and = cal calm. len 


a report on employment, showing 


‘ Or 
sel onon 


Swe has 
iSSUueC 
there are fewer than 10,000 unemployed 
in the country. The ' 


points out some accomplishments of 
I 


government also 


depression works relief program Job Cs 
I é , 





men on relief have built 6,250 k 
meters of roads Be kilometers o 
ditches; and 24 flying fields. They have 


deve lope d 


improved the sewage system and wa 


large areas [for cuitivat 


ways, and built some new railway 
hee 
and canals. The opening of wast 


in the north of Sweden has 
a 


many people with the means of 
taining themselves by farming and by 
seasonal work in the lumber indust: 

During the 20-year period, 1914-1934, 
unemployment relief cost Sweden ¢ 
000,000 kroner. 

Two developments in Britain ar 
significant. British shipyards are book« 
capacity for as 
ahead, but there is a significant lack of 
new contracts in the last few ks | 


WeCKS DC 
and because of 


} 


to much as two years 


cause of excessive costs 

the fear that present high freight rates 

and cargo tonnage will not hold up 
The repeated demands of various gov 


ernment and labor organizations for a 
survey of public works projects which 


can be inaugurated if and when the arms 
program begins to taper off indicates that 
the British public is suddenly aware that 
the rearmament program 
greater progress than was realized up to 
a few months ago. 

The United States continues to make 
striking trade gains in Latin America 
European absorption with rearmament, 
and Japan’s concentration on the China 
problem, have removed some competi 
tion. Brazil, however, has run into po 
litical complications which are likely to 
last until after the election. 


has mad 
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Underwood @ Under 


FIRST TRAIN CROSSES EUROPE’S LONGEST BRIDGE—The country of Denmark 
is composed of a strip of Europe’s mainland, three large islands, and innumerable 
small islands. Two years ago—as the first step in a plan to link the three islands and 


the mainland—a mighty bridge 


peninsula was completed. 


connecting 
And now, as the second step, Denmark has just opened 


the island of Funen with the Jutland 


to traffic the giant bridge above, connecting the island of Seeland (on which is the 


Danish capital, Copenhagen) and the 


cost of 40,000,000 kronen 
hagen to Berlin by more than an hour. 


cyclists’ lane six and a half feet wide, a sixteen foot roadway for automobiles, 


railroad track. 


Latin America 


Exchange restrictions resumed 
in Brazil. Argentine outlook 
is bright. 


Brazil made business news this week 
when word arrived from Rio de Janeiro 
that foreign exchange is again restricted. 
Etfective immediately and indefinitely, 
the Banco do Brazil refuses to allow 
more than $5,000 per day per bill of 
dollar exchange. Following the ar 
rangement with Washington a few 
months ago (BW’—J]u/24'37,p18) for 
the purchase of gold here, the announce- 
ment caused considerable surprise in 
Wall Street. No explanation has yet 
been offered by Brazil. 

In the Argentine the business out- 
look continues to be bright. Govern- 
ment finances are in a healthy state, the 
export surplus is large, and business 
failures continue at a level. This 
year’s cotton crop is not expected to 
exceed 50° of last year’s, as a result 
of drought, and the sugar crop will be 
small for the same reason. Active 
conditions have been maintained on 
the freight market. 

The cement shortage is still acute 
and a number of building projects is 
being held up because of it. Builders 
and the press are waging a campaign 
for lowering of the duty on cement, at 
least during the period of the sl 


A similar move by the United States in 


low 


1ortage 


island 
bridge,” the new span is Europe’s longest—10,432 feet across open water. 
(about $8,844,000) 
On the span is one path for pedestrians, a 


of Falster. Known as the “big stream 
Built at a 


it cuts the traveling time from Copen- 


and a 


the case of meat—allowing more of the 
Argentine product to enter the country 

would alleviate the present meat 
shortage in the United States, but there 
is little hope here now that the quaran- 
tine restrictions will be lifted because 
of the precedent it would set. 

Argentina is also worried over the 
rapid rise in the cost of living, particu 
larly in Buenos Aires, but the govern 
ment has not yet taken any measures 
to force lower prices. 

Argentine and Denmark have 
signed through their respective plenipo- 
tentiaries, an agreement on emigration. 
The Danish government will give all 
possible information regarding prospec- 
tive immigrants and will facilitate their 
leaving Denmark and their transporta 
tion to Buenos Aires. Argentina, desir- 
ous of increasing immigration from 
northern Europe, will give Denmark 
regular information regarding opportu- 
nities here and regarding the means of 
securing land, of borrowing funds for 
agriculture, and th: forming of new 
farm colonies. 

There will be a joint commission in 
Buenos Aires which will have charge 
of all arrangements and will see that 
incoming settlers are looked after until 
they are located on the land. This is 
in line with previous treaties with Hol 
land and Switzerland, and is a part of 
the new Argentine policy of encourag- 
ing emigration of a selective type by 
means of bilateral agreements. 





Canada 
Business gains. Gold Output » i sd 
new high. Construction lap B heir it 
Otrawa—Dominion b The | 


ues at good levels in Spite 
market recession and the ae 
look for commodities. |; : 
duction is running 10°, 
year, with iron and steel Peg 
still making the best 2 Fi 
newsprint and pulp em ' 
fallen off on reports of 
mand from the United § 
the next few months. 
Mines account for an ir 
tion of Canadian income 
duction is about 17% 
year. Shipments of gold 
August were the largest 
of the Dominion’s gold 
nickel shipments had bec¢ 
only three other months 
Manufacturing indus: 
ging behind the rest of the 
basis of gains over last 
6% increase. Electric po 
up almost 10%. 
Construction is lagging 
in the United States, tho 
ber of contracts awarded 
than 50% greater than 
last year. 
Stock markets genera 
ing the London and New 
Employment is still rising 
pulp and paper industry 
prices continue to climb 
Canada’s foreign trad 
ing some interesting record ( 
exports to the United St 
Empire countries are not 
volume of business is t1 
the case of Germany, how ¢ 
during the four months « 
increased its sales nearly 14 aod 
trast with the general ex; 
18% This improvement 
result of the new foreig 
agreement with Berlin 
Other nations with which ‘ 
increased its export trade 
are Switzerland and Italy 
Premier Mitchell Hepburn 
reelected overwhelmingly in t 
elections. Hepburn cam) 
marily on a platform of h 
C.1.O. incursion into Cana 


Sovi 


Eage 
port 
iner 
sum 
field 


France 


Economic and political outlook 
remain uncertain. Low labor 
productivity is serious problem 


VW at 


Paris (Wireless)—Both ¢ ' 
and the political outlook in : 
main uncertain. The canton to | 
on Oct. 10 and 17 are ‘s 
show no further shift to 

the Leftist crowd behind t g 


+} 


bold Output y E 
ruction lag 


Pe ntheae f° tue 
ieee FS 





fetid. tial 
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ti 
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+ refuse to consider any modifica- 
of the 40-hour law which, man- 
im, is responsible for much of 
veir increased cost of production. 
The productivity of labor is the 
act of an intensive survey. It is 
ree generally that the Popular 
' ymprehensive social legislation 
+ vear was too speedily and too rig- 
ily applied for ie sera to adapt itself 
‘the higher costs. It is also claimed 
i French labor has not lived up to 
the bargain, that it has failed 
at the higher rate expected 


ighly paid workers. The gov- 


>r : | 
s end ‘ 
produce 


enme 
mei 


t's survey was made in order to 


a technical justification for its | 


; 


is to amend the 40-hour law. 
ndit igs will be revealed this month. 
The Spanish situation is another 
rbing factor. Negotiations with 
under way. They are proving 
-ceedingly difficult. Mussolini is bar- 
ning shrewdly; so are France and 
n. Sentiment here is modestly 
yeful over the outcome. A satisfac- 
settlement would mean the removal 
| foreign troops from Spain. Some- 
short of this would not mean 

t it would be a disappointment 


Soviet Union 
Eager to rebuild public sup- | 


rade 
ad ( 


va 


ppburn 
n the Or 


an 


st 


‘al outlook 
Low labor 
problem 


trade turnover 
reveal that the population purchased 


port, Moscow decrees wage 
increases, provides more con- 
sumer goods, Rich new mineral 
fields are discovered. 


scow (Cable) —Simultaneously with 
untrywide purge which has 


rought on so many arrests and execu- 





economic improvement in the | 


Union, as registered in the rise 
e standard of living, continues un- 


npeded. Moscow food markets—and 


1¢ is true of other cities—are | 


erally overflowing with products 
hich the peasantry is bringing into 
n in increasing quantities. With the 
reased supply, prices are falling 
In addition to the lowered prices, in- 
asing sections of the population are 
ving important wage increases. .Last 
ek, more than one million workers 
the postal and telegraph departments 
raises ranging from 20% to 40%. 
s week, another million workers in 
textile industries have been awarded 
US raises. 
Wage increases are mirrored in in- 


reased ao Figures for retail 


or the first half of 1937 


“? more food and other consumers 
is than in the corresponding period 


OCS 


ast year. The rate of increase appears 


be maintained, and, in some lines, 
rea asing. Moscow, in the course of 


‘n€ frst nine months of this year, in- 
‘eased its consumption of such goods 
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Speed over the Pacific in the luxury of 


the record-holding Empress liners. Only 
3 more days with stop in Hawaii. Con 
nect at Honolulu from California ports. 


For rates and sailings, see YOUR 


New York, Chicago, San Francisc 
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Auxiliary 
pension plans 


for employees 





Employers seriously onsidering pro- 
visions to supplement the governmental 
7 invi | + S a 
benefits are invited to make use of our 
Group Annuity Consultation Service. 
esis 


Plans are available for 


a well-rounded program. 


THE PRUDENTIAL 


INSURANCE COMPANY OF AMERICA 
EDWARD D. DUFFIELD, PRESIDENT HOME OFFICE: NEWARK, N. J 
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Globe 


CUTTING SHUNTING COSTS—The use of locomotives in shunting service is expen- 
sive, and German railway engineers have for some time been trying to develop a more 
economical method of moving cars around a freight yard. The result is the small one- 


man shunter shown above. Electrically 


operated from a large battery, it is amply 


powerful to move a string of three or four cars. The manufacturers: Muehlenbau und 


Industrie Aktiengesellschaft, Braunschweig, 


over the corresponding period last year 
by 100%. 

Geological survey parties this year 
are reported to have brought home some 
extraordinary results, according to vari- 
ous expedition leaders now returning to 
Moscow. Especially rich new gold fields, 
magnetite deposits, and tin ore are re 
ported to have been uncovered in Kazak 
stan. New gold fields are reported 
uncovered in Siberia along three 
different rivers near the Mongolian bor 
der. In the Urals, chrome bearing ores 
and nickel deposits have been found. 
Deposits of tungsten and molybdenum 
ores have been discovered along the 
upper reaches of the Kolguta river in 
the Far North, Zirconium, an extremely 
hard metal widely used in the produc- 
tion of special steels, has been found in 
Chelyabinsk province. 


Great Britain 
Markets weak on Wall Street 
moves, French uncertainty. 
Domestic industrial outlook 
bright except for building. 


LONDON (Cab/e)—Building activity 
has definitely fallen off in England, and 
there is some hesitancy on the part of 
shipowners to place orders for new 
bottoms at present very high building 
costs, but outside these two factors there 
is little in the domestic industrial pic- 
ture to warrant the week's new slump 
in both stock and commodity prices. 
Nevertheless, London is pessimistic over 
the trend in Wall Street, and is wor- 
ried over the French monetary and 
political situation. Markets made new 
lows this week in the downward trend 


Cermany. 


which has been almost continuous since 
March (see chart, p. 55). 

With the market decline, and the 
falling off of building contracts, the 
government is being pressed by various 
influential organizations including the 
trade unions—to make a swift survey 
of public works projects with the idea 
that workers can be shifted to these as 
soon as the rearmament program begins 
to slacken, Projects already outlined, 
but delayed during the boom of the last 
year, could be inaugurated on short no- 
tice, but time must be allowed to plan 
new projects on a much larger scale 
than anything now conceived. Signifi- 
cant point is the fact that the arms pro- 
gram has apparently advanced much 
turther than has been generally realized. 

Britain’s coal industry was stirred 
this week by the speech of the presi- 
dent of the Board of Trade in which 
he insisted the industry must volun- 
tarily reorganize to cut costs where 
competitive inefficiencies can be removed. 

The demand for a boycott of 
Japanese goods has brought varied re- 
actions. As a move against a keen 
competitor, it is welcomed by certain 
groups; others see only the inevitable 
backfire which any boycott is bound to 
bring both in trade and international 
political animosities. If a boycott is 
carried out, it would open up in Britain 
a big market for new suppliers. 

A glass train has made its appear- 
ance in Britain as an advertisement for 
a famous Lancashire firm of glass mak- 
ers. Two ordinary railway coaches were 
purchased and stripped of their original 
interiors. Then the cars were completely 
rebuilt of glass. 

In November, this train, probably the 
first of its kind in the world, will leave 
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Liverpool to tour the imp 
of England, Scotland and \ 
With the exception of 
exterior, the train will be of 
more than 120,000 pieces 
type of blue glass will be u 
will be glass floors and » 
bathroom, and glass picture 
New glass bricks and armor 

to defeat the smash-and 
ists will also be used 

The tour is to demonstr 
in the utilization of glass 
home building and equipmer 


~ 

Germany 
Industrial output touches ney 
high, but leaders are worrie) 
over outlook. Government 
promises no new taxes. 


BERLIN (Cable)—The phys 
of production has touched all 
in Germany, but business 
perturbed by the same doubt 
affecting other markets. Dr. § 
assurances in his address 
savings banks convention 
bluntly denying in ipient 
imminent devaluation, has 
carry its usual weight. By 
it was considered Schacht's 
and that Germany’s econon 
really in the hands of G 
Nazi party leaders. 

The only bright spot 
outlook is the unexpectedly 
tion of the reprivatization of 
ner Bank, bringing the “B I 
banks again under private cor 

Industrial production in 
quarter of this year, according 
mates of the Institute for B 
search’s quarterly report, 
above the 1928 peak. Sp 
tance is assigned to the coa 
which, as a producer of rav 
greatly in demand for the 
thetic industries, is partly resp. 
the 18% gain in general outp 
first eight months, compared 
duction in the same period last 

Small dividend increases 
Kloeckner and other steel compa 
ports have disappointed the Bours 
conservative policy dictates tl 
sity for laying aside surpluses 
new investments which are 
under the Four-Year Plan pr 
expanding steel production 
grade domestic ore. 

With current tax receipts 
20% above 1936, and the Finance M 
ister confidently expecting 1937 
to double the 1933 figure, busi 
somewhat reassured by the gove: 
denial this week that there w 
tax increases this year. Certain ext 
tions, however, introduced in 
years in order to stimulate work 
tion are slated for cancellation 
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Money and the Markets 


Stocks tumble and the reason isn’t clear, unless there 
were more sellers than buyers. New York worries over 
London, and London worries over New York. And 
both worry over commodities. 


market fell out of bed on 
of this week, and, to down-in- 
Wall Streeters, it seemed just 
last straw. For nearly 10 
es had given some* signs of 
stabilize above the lows re 
shortly before the end of Sep- 
There were half-hearted hopes 
bottom had been seen. 
wasn't much more in the news 
n this latest spillout than there 


es new 
Worried 
rnment 
in most such shocks recently. 
True, steel operations got down to about 
t% of rated capacity, but this had been 
tty generally anticipated. It was 
case of moderate selling that 
the market without any nearby 
Bargain hunting, as a sustain 
nce, was about exhausted. 


Trouble in London 


Moreover, there were serious doubts 
what was going on in London. 
American securities got quite a little 
in the British capital Wednesday 
than they did in New York. 
suspicion was that there might be 
big traders in trouble when it 
ne settlement time in the London 
ket. Any such difficulties, it was 
elt, would weigh on stocks here. 
Sharp weakness in several commodi- 
London emphasized these fears. 
er prices broke quite badly, near- 
ic conditions prevailed on the Lon- 
1 Metal Exchange at mid-week (cop- 
t broke about $10 a ton early Wed- 
and tin was down $40 a ton on 


top of Tuesday’s $35 drop). The Liv- 
erpool wheat market was jittery. 

Some air pockets developed in domes- 
tic commodity markets at the same time. 
Hides, which have been holding pretty 





Dividends’ Story 


Dividends for the first nine months of 
1937 tell a far* different story from 
that of re- at stock markets. A com- 
parison with 1936 follows (in millions 
| —000,000 omitted) : 

9 Months 

19%¢ 1937 
Banks, Insurance $185 $224 
Chain Stores 60 74 
Coppers 32 58 
Department Stores 15 32 
Food and Packing 139 142 
Mail Order 13 21 
Motors ? 146 
Motor Equipment 66 
Oils 5 273 
Public Utilities 689 
Railroads 148 
Railroad Equipment 
Steel . 110 
Tobacco 70 
Unclassified 1.00 


Change 


Total 2 $3,078 











face of declining prices in most com 
modities, finally slumped precipitately 
There were further flurries in 
cocoa, although declines were not large. 
Cotton receded slightly to get into new 
low ground for the year, with the Janu 
ary future in New York a shade below 
8¢ a lb. on several occasions. Wheat 


stubbornly throughout this year in the 


some 


’ 


with Liverpool demand reduced 
the support of export buying and 
trouble maintaining recent gains 

In most of the commodity markets 
both here and abroad, there was talk 
of a stale long interest These 
to have gotten 
finally, and to h 


This selling has height 


are said tired of th 


profitless position, 
sold out. 
worries over the business outlo 
undeniably has slipped a bit, 
gins have narrowed. 7 
though, aren't sufficient t 


break to statisticians 
Sanctions Feared 


President Roosevelt's Chi 
carrying a thinly veiled tl 
nomic sanctions against Japan (som 
sanctions would drive Japan to 
peration which would 
mean war) may have worried 
market, carrying, as it did, 
tion of reduced exports. But it 
to prove that the spec h depressed stoch 
It was delivered on a day when stock 
already were crashing, and pri ll 
the following day 

Many observers stick 
that present markets simp! 
to take liquidation 
ported that investment trusts have fo 
themselves utterly unable to lighten th 
holdings in this break. A little sell 
by discouraged traders and 


plus a dribble of 


tion, is widely believed to hav 


Vy af 


It is commonly 


investor 
institutional |] 
responsible for the stock market 
since mid-August, which runs close to 
$10,000,000,000 on the New York 
Stock Exchange alone 

Inability of 
to liquidate has led to some interesting 


How, for example, will tl 


some big stockholders 
conjecture. 
investment trusts operate in the futur: 
Heretofore it has been assumed that 
smart management 


should bring th 
profits—that they would know 


when to 
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Harris & Ewing 
NEW OFFICERS OF CLEARING HOUSE- 


Bank, while Mr. Perkins succeeds A. A. 


get out of the market and when to get 
back in. There is some question if thin 
markets don’t just about eliminate man- 
agement advantages. Even some who 
have been wholeheartedly behind much 
of the federal regulation of the last four 
years are beginning to wonder if a little 
bit more speculation might not be a 
good thing. 


Bethlehems Go Slow 


Debentures are hard to sell and 
Pure Oil stock is another head- 
ache for underwriters. 


THE market for the Bethlehem Steel 
33°@ convertible debentures was sticky 
this week. The $46,000,000 offering 
moved like the Queen Mary in a fog. 

The underwriting syndicate, headed 
by Kuhn, Loeb & Co., Edward B. Smith 
& Co., and Mellon Securities Corp., lost 
more than a million dollars, in addition 
to expenses. Cause: faltering bond prices 
and a creaking stock market. 

This was a clear-cut evidence that the 
underwriting business is not all gravy. 
Originally the Bethlehems looked like 
a natural. In August, when markets 
were fairly firm, stockholders were given 
the right to subscribe at par; unsub- 
scribed bonds were to be taken by the 
syndicate and reoffered at the market. 

The underwriting group made 1} 

oints on the debentures taken by share- 
ered but only about $2,000,000 were 
so purchased. That meant a profit of 
$25,000 for the syndicate. Then came 
the headache. They accepted the remain- 
ing $46,000,000 at 98, presumably to 
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Onderwood & Underwood 
-At the annual election of officers of the 
New York Clearing House Association this week, Herbert P. Howell (right), president 
of the Commercial National Bank & Trust Co., was named chairman, and James H. 
Perkins, chairman of the National City Bank, became the new president. Mr. Howell 
takes the place of the retiring chairman, William S. Gray, Jr., of the Central Hanover 


Tilney, chairman of the Bankers Trust Co. 


put them on the market at par. But 
the market moved away from them, and 
this week the debentures were offered 
to the public at 954, to yield a shade 
under 4% to maturity. 

On $46,000,000 of bonds, the loss 
(23 points per bond) came to $1,150.- 
000. Subtract from that the $25,000 
profit on the subscribed bonds, and the 
loss is $1,125,000—before selling ex- 
penses. And salesmen must be paid. 

As a direct result of the increased 
hazards in underwriting, investment 
bankers have been demanding higher 
fees. The customary spread between the 
buying price and the offering price, 
which has been 2 points for some time, 
has been widened to 24 points—evident 
in the terms of the Central New York 
Power and Ohio Edison bond deals. 

Pure Oil 5% convertible preferred 
stock was another underwriting head 
ache. Again there was an offer of rights 
to common shareholders; again the 
shareholders only nibbled. Result: un- 
derwriters had to take 434,400 shares. 

In both the Bethlehem and the Pure 
Oil cases, conversion privileges were ex 
pected to excite buying interest. But 
when Bethlehem common wasted away 
from 100 to below 70 in a comparatively 
short time, buyers looked the conversion 
privilege in the teeth and found it un- 
attractive—on the theory that Bethle- 
hem, like other steel companies, was in 
for a lean last quarter, and the right to 
convert into common at 110 had become 
at best only a long-term boon. On a 
strictly investment basis, moreover, the 
bonds were not as attractively priced as 
the company’s 33s of 1966. 

The Pure Oil status is very much the 
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same. Convertible into 
$22.22 to Oct. 1, 1940, and 
the following two years, 

of rapid price appreciation \ 
rosy to the man who lik 
when he buys. So the syn 
off marketing the shares. ‘J 
part of it all is that many of : 
like E. B. Smith; Kuhn, Lox 
Boston Corp.; J. & W. & 
Brown, Harriman & Co., | 
hung up in both Bethlehe 
Oil issues. 

Yet all was not gloom. ( 
Can 43° preferred stock 
1014 bid shortly after 
fered at par on Wednesday 
for large life insurance comp 
ment, the Continentals had an 
over the Bethlehem debent 
market was largely among fir 
companies, commercial ban! 
ment trusts and private inv 

° 
Cause of the Next Depression 
ready those vocal prophets 
and they are growing in nur 
session of the stock exchange 
cided on the cause of the n« 
sion. It’s instalment selling 

Undoubtedly, when peop! 
credit they tie up their in 
months in advance. And wher 
turns down there will be that : 
buying power to sustain retail 
Money that is committed to 
cannot be used to buy 

But instalment volume is 
enough to make any fundam« 
in the country’s buying power 
official estimates of instalment 
to $4,500,000,000; other cr 
amounted to $8,100,000,00: 
tail sales were $45,000,000,0( 

Thus charge and open a 
were 80° greater than sales or 
stalment plan; and instalment 
was only 11.8% (BW—0oO. 
of total retail volume. To reg 
11.8% of retail volume as having 
cient weight to cause a dep: 
even to be a primary influen 
seem out of all perspectiv: 

. 
Lombard Loans— Until now 
banks which advanced loans 
tomers or brokers on securities 
without any assurance that t! 
Reserve Banks would accept t! 
lateral in time of need. True, t 
Steagall Act, in 1932, made 
acceptable in “exceptional and exig 
circumstances.” And the Banking 
of 1935 reembodied the ‘‘any-so. 
asset” principle into law. 

Even so, no bank could f 
that the Federal Reserve would 
loans made to customers on th 
stock exchange collateral suitabl« 
rowing. But the recent rules claritying 
the meaning of Section 10-b of the Fee 
eral Reserve Act (BW —Oct2'37.p 
now specifically include loans on stoos 
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anlying with the Reserve Board's 
“agin requirements. 
“The Reserve Banks, of course, do not 
ve to make such advances ; indeed, the 
Fed ral Reserve Act empowers the Re- 
we Banks to curtail advances to mem- 
h are extending credit too 
‘eely for security speculation. The mar- 
~-» eules (about which there has been so 
ch hh gh-powered outcry now that 
sock prices have been breaking) are in 
mselves a check against over-use of 
alk money in securities. 
‘But now that the board has taken spe- 
4) note of collateral loans on securities 
ind has conferred on them the stamp of 
cceptability at 0.5% above the lending 
reserve Bank's discount rate, there is 
sis for some strictly long-term rejoic- 
¢ on the part of brokers and securities 
elers. Securities loans at present are 
atively small at $4,400,000,000 for all 
. nber banks. That contrasts with 
ily 10 billion in 1929. Further, there 
; no incentive for speculation on bor- 
ved money when stocks are breaking 
tly to new lows. 
for the brokers, the action of the 
serve Board can only be regarded as 
‘ cyclical rather than intermediate sig- 
fcance. And brokers hope that prices 
4 borrowings are a long way from the 
lical top. Yet, in any case, the new 
inition opens the way to direct cen- 


serve 


sal bank credit for the securities mar 
s—something that the New York 
iket has lacked in contradistinction 
London 

Over there, the Bank of England has 
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been making loans on securities for a 
good many years—at a rate somewhat 
higher than the charge on bills, so that 
the governing principles of both central 
institutions on collateral loans now will 
be similar. In London such advances by 
the central bank have been referred to 
as “Lombard loans (Lombard Street 
is to England what Wall Street is to the 
United States.) ‘“‘Street’’ is left out. In 
this country, loans by banks to brokers 
have been usually called ‘Street loans.” 
“Wall” is understood 


*. 
New Financing—The expected pickup 
in new securities offerings (BW —Oct 
2’37,p17) began in earnest this week 
Three large issues, totaling close to 
$87,000,000, made their appearance. 

Those three issues, all by themselves 
and all in a single week, added up to 
approximately five times the total of cor 
porate financing for the entire month of 
September. They exceeded, as well, the 
total for the month of August. 

This week's three big pieces of 
financing were $20,000,000 of $4.50 
cumulative preferred stock for Conti 
nental Can, $18,000,000 of 33° bonds 
for Idaho Power, and $48,374,000 of 
33% bonds for Central New York 
Power. They constituted the real test of 
the market's absorptive ability. Pre 
liminary reports indicated that they 
would be sold with no trouble at all. If 
a checkup this week reveals that a ma 
jority of all three have been placed in 
strong hands, flotation of several more 
offerings in the next few weeks is sure 
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Copper’s Troubles—After last week's 
cuts in prices, copper started this week 
as if to stage a snappy comeback. Miners 
had refused to reduce the price below 
13¢ a lb., and smelters, quoting 12) 
eased the price back up to 12}¢ and then 
to 123¢. They were aided by the news 
that the foreign cartel was curtailing pro 
duction from “unlimited"’ to 105% of 
a theoretical normal 

Everything seemed to be going well 
enough with copper in this country until 
the bottom fell out of our stock market, 
throwing London into a panic. There 
immediately followed a collapse in prices 
on the London metal exchange that 
changed the whole complexion of things 
here and abroad 

Early in the week it had looked as if 
metal prices might hold. Smelters, which 
had reduced prices because of absence of 
buying, began to book a pretty fair vol 
ume of business as they moved their 
quotation back up. Business was all they 
were looking for, so it seemed for a 
while that they might put their price 
back to the 13¢ level maintained by pro 
ducers. 

The market was aided by the inter 
national cartel’s production curtailment 
and by Phelps-Dodge’s announcement of 
reduced output in this country. There 
was a general feeling that other domesti 
producers might pare their production 
This, the trade was inclined to believe 
would bring output back into line with 
reduced consumption. But that reckoned 
without the renewed flop in commodity 
prices in general, and without the flop 





COMMODITIES LOSE A YEAR'S GAINS 
AS SCARCITY AND INFLATION FEARS EVAPORATE 
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4 PIONEERING 





What have laboratories to do with rail- 
roads? Just this: 


Norfolk and Western scientists—with their 
test tubes, beakers and microscopes — have 
a hand in transporting every pound of 
freight you ship over our line, every pas- 
senger that rides our trains between the 
Midwest and the Virginias and Carolinas 
and between the North and South. Dis- 
coveries made in railroad laboratories are 
not often spectacular, do not often make 
newspaper headlines. But day after day 
these railroad chemists, physicists and en- 
gineers of science spend their hours in 
patient research. They are at work con- 
stantly testing and improving equipment 
and materials, developing safe transporta- 
tion, finding valuable metal alloys, bring- 
ing efficiency to mechanical operations, 


and safety to the working man. 


The Norfolk and Western pioneered years 
ago when it entered the field of science. 
when it established laboratories and 
manned them with well-trained men. To- 
day. the Norfolk and Western is still pio- 
neering. Therefore, today. it still gives 


you a transportation service unexcelled. 





PRECISION TRANSPORTATION 
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in non-ferrous metals on the London 
market in particular. 

7 
British Bears—Amid all this talk 
about bear raiding in the stock market, 
very little mention is heard of short sell- 
ing in commodities, where it seems to 
have been much more prominent. There 
are indications that there have been sev- 
eral well-timed raids on commodity 
prices in London. 

Just as London bull speculation 
whirled commodity prices ridiculously 
high last March, it would appear that 
speculative selling in Britain has had a 
very depressing effect in the last few 
weeks. One case in which bear raiding 
was prominently mentioned was in the 
sharp drop in non-ferrous metal futures 
in London the middle of last week. 

There is reason to believe that the 
raiding was repeated in this week's flop 
of rubber futures. There is nothing par- 
ticular in the statistics on rubber to ex- 
plain much of the recent weakness—not- 
withstanding slower consumption and 
continued overshipment of quotas in 
Malaya. 

One London dispatch on Tuesday at- 
tributed the selling in rubber futures to 
the decline in the rate of steel operations 
in this country. Though ludicrous on its 
face, this explanation was probably in- 
tended to point out that the steel rate 
was symptomatic of business conditions 
in this country, that dealers in rubber 
expect consumption on this side to slump 
further. 

More logical, it would appear, is the 
assumption that speculators, seeing that 
buyers were out of the market owing to 
worries over the price structure, chose 
that time to do a little short selling. 

co 
SEC Personnel—tThe Securities and 
Exchange Commission this week abol- 
ished an office and announced a hand- 
ful of promotions. But it wasn't as 
peaceful and easy as it sounds. The fel- 





low whose job was abolished delivered 
himself of a substantial gripe. 

The deposed SEC aide was Kemper 
Simpson, whose post as economic advisor 
has been pretty largely ignored by the 
commission for some time. And Mr. 
Simpson, with the SEC since 1934 and 
previously associated with other govern- 
mental bureaus in several capacities, 
sharply criticized the commission in a 
public statement. 

Just at a time when Wall Street is 
groaning under SEC regulation, Mr. 
Simpson declares that the commission 
failed to move sufficiently positively 
toward restriction of speculation. He 
feels that the current collapse of stock 
prices might have been ameliorated, if 
not avoided. 

The retiring advisor also rapped the 
| commission for simplifying registration 
| forms for new issues so that a borrower 

could conceal ‘‘a skeleton in its closet.” 
' And he charged the commission with 





— 
OLD SCHOOL BANKER—Josep! 
Broderick, who resigned as \ j 


State’s superintendent of banks to b 
a member of the Board of Cover 
the Federal Reserve System, ha 


to become president of New York Cit; 


East River Savings Bank, for 
financial reasons. In a letter to [’r 
Roosevelt, Mr. Broderick stated tJ 
was essentially in accord with Fed 
serve policies. By so doing h 
inferences that might have been 
inferences to the effect that “anot! 
servative had been forced to qt 


failure to gather a staff of 
while placing its confidence 
tirely on those members of | 
come down {to Washington 
merely to acquire through 
service the prestige and expe 
they plan to make use of 
world.” 

Most important of the SEt 
tions was that of C. Roy Sn 
comes acting director of 
division. Mr. Smith, a Califor: 
was active in drafting reg 
the sale of oil royalties, 
William C. Gilman, who 
resigned 

Mr. Smith’s job is vital in enf 
of the controversial Public Ut H 
ing Company Act of 1935. B 
be more than usually in tl 
due to the fact that the la 5 
11—tthe so-called death set 
into effect the first of the ye 
the big questions, ever since | 
the holding company law, has 
exactly how Section 11 wou 
ministered. It is the utility 
feeling that the law will not 
structive if the idea of — geogt 
integration” is reasonably app 
that the law will crush thousa: 
vestors in holding company shares 
interpretation is drastic. 
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of our galley proofs last week, 

came though with one of 
ced errors which it’s almost a 
yrrect. This was “the undis- 


On. one 
e panics 
osé Insp! 


cme tO ¢ 
red earnings tax. 

~ And when we looked at the page- 
‘of of our editorial page we mur- 


Ped “How time flies!” For the date- 
ine sead, “October 2, 1973." 

I dealing with legislators there is only 
se rule to use,” says Paul W. Albright, 
ecretary of the Savings Bank Associa- 
son of New York City, “and that is to 
seat them exactly as you want to be 
seated yourself.” But who can afford 
such generosity ? 


We wrote recently about having seen 
s boy on a velocipede—the genuine, 
\d-fashioned kind, with a lofty wheel 
2 front and a dinky one behind.” But 
Thomas B. Donaldson, of Glen Ridge, 
\. J, sends this correction: “A veloci- 
sede was one big wheel in front and two 
mall wheels aft. You refer to the old- 
shioned bicycle; large wheel in front 
od small behind. Later the safety idea 
e with the small wheel in front— 
¢ Star type or model. In England came 
e present safety bicycle—two wheels 
ime size. Ever see the old tricycle? A 
at in the middle of two large wheels, 
{a small steering wheel in front.” 


Wet, all we can say about this, of our 
a knowledge, is that the sort of ma- 
ne we have described was known in 
‘boyhood as a velocipede. But by that 
¢ it was an antique, and people may 

yell have confused its name with that 
something else. Which seems to be 

uctly what they did, for now we've 
oked the matter up and have dis- 
vered that the machine with a lofty 
sheel in front and a dinky one behind 

wan't a velocipede—it was called a 

nigh bicycle, and later it was called an 

‘dinary, presumably in contrast to the 

kind which superseded it. 


velocipede, or boneshaker, came 
urlier, the craze for it being fiercest in 
he '60’s and early '70’s. But it didn’t 
we one big wheel in front and two 
mall wheels aft; it just had two wheels 
a nearly equal size. Then in °73 the 
ugh bicycle arrived, its front wheel be- 
ag three times as large as the back one. 
And the discrepancy in size rapidly in- 
ceased, until the front wheel was 60 or 
wen 64 inches in diameter, while that 
ui the back one was reduced to 16 or 12 
aches or less. The taller the rider, the 
‘igher a wheel he could manage. Mean- 
while the short riders were driven des- 
Mate, and many of them turned to the 
ycle, or three-wheeled machine. In 
% late ‘70's the low or safety bicycle 


‘ved, and in a few years it had killed 
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the tricycle, the high or ordinary bicycle, 
and the velocipede—if anybody was still 
riding a velocipede 

But it didn’t kill the name velocipede 
That still stuck in people's minds. And 
it became attached to the high bicycle 
that 60-inch-front-wheeled and 16-inch 
rear-wheeled relic that was still kicking 
around in woodsheds and junkyards 
when we were a boy. That's the machine 
we rode when we about 10 
Velocipede was what everybody called it 
and if it had broken our neck all the 
neighbors would have considered us a 
velocipede victim, instead of a high 
wheel hi-de-ho. 


were 


“ONTARIO Hen Turns Rooster’’—Head 
line. And many a rooster has turned a 
hen. 


A WATCHMAN in Niagara Falls, N. Y., 
was knocked unconscious by robbers, 
and when he woke up they were tenderly 
bandaging his wounded scalp. Now 
adays the rules of warfare are observed 
by petty criminals but not by the big 
shots in command of governments, who 
fire at ambulances, bombard hospitals, 
and slaughter all prisoners. 


But we've got to exclude the Japanese 
government from that indictment. “As 
evidence that we are following out the 
rules of warfare according to interna- 
tional law,” says the Japanese official 
spokesman, “we have enlisted the serv- 
ices of Dr. Junkei Shinobu, Japan's 
greatest authority on international law, 
whom we consult on every major move 
made by the army, navy, and air force in 
China.” And if he okays it, what could 
be fairer? 


“Business girls are rapidly losing in- 
terest in reducing diets,” says the North- 
western National Life Insurance Co., 
which questioned 1,286 of them and 
found that only 58 had been on a re- 
ducing diet during the preceding year. 
But 1,109 were either within normal 
weight-range for their height or were 
underweight. Naturally they're not in- 


terested in reducing diets; they're stick- | 


ing to a limiting diet that makes reducing 
unnecessary. 


Now begins Fire Prevention Week, 





which will be followed, on Oct. 16, by 


Sweetest Day. That's the day when 
you're supposed to say it with candy, 
but you can also say something supple- 
mental in a few well-chosen words, 
either orally or in a little note like this: 


The sweetest day in all the year 
Is when I send to you, my dear, 
A box of candy for good cheer, 
Much better than a can of beer, 
For I think it will be perfectly diabolic 
If you continue to be alcohoiic. 












READING Around 
the WORLD 


Now and then. don't you read a 
magazine or newspaper 
heb eneede um wher 
tha peca ul ye ] 


pives you ide 1s 


But naturally you see relatively 


few magazines and newspapers 


To prepare the DIGEST depart 
ment called, “Reading Around 
the World”, 


editors must 


a large staff of 


first read virtually 
every worthwhile magazine and 
newspaper of the civilized world 
The 


article selected is condensed with 


cream is skimmed Each 


out changing its literary form 
As a Reading Around 
World” is the 


current world thought 


result, 


the essence ol 


Primarily, this department is 
a service. It is valued by busy 
men and women doing important 
work, who have limited time for 
must know 


reading but who 


everything that matters 


But it would be a dull-witted 
person who could drop The 
Digest before he had read every 
word in “Reading Around the 


World.” For it’s great reading 


Tce enjoy THE DIGEST is evi 
dence of Brains. The possession 
of brains is indicative of earning 
About 
people enjoy THE DIGEST 


power. half a million 
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The Digest 


SEVER OF CEVE WS meepeeny THE UTERASY OES! 


233 Fourth Avenue New York City 












































































BUSINESS 


The Journal of Business 


WEEK 


News and tnterpretation 





OCTOBER 9, 1937 





Inciting Class Hatred 


President Roosevelt has finished his 
Western trip, devoted chiefly to the 
glorification of excessive governmental 
spending and to the encouragement of 
class hatred. At Fort Peck he talked 
about “a very important business man 
of New York City,” a newspaper 
owner, who had urged him to balance 
the budget by putting the needy on a 
dole instead of relief, and by stopping 
“these silly public works,” and who 
had complained that federal and state 
and local taxes were taking half his 
income. “And I happened to know,” 
said the President, “what that gentle- 
man’s income was, $400,000 a year, 
and that poor man thought that he was 
going to the poorhouse because after 
paying his taxes he only had $200,000 
a year left.” 

Thus the Fort Peck audience was 
tacitly incited to hate the $400,000-a- 
vear man, and all the rest of the rich. 
It would have been as easy for Mr. 
Roosevelt to find a specific example of 
a farmer or a rural mail-carrier who 
was contemptible, anti-social, and 
wholly selfish; but to intimate that 
such a man is characteristic of all 
farmers or all mail-carriers would be 
just as contemptible. Newspaper pub- 
lishers the country over today are a 
pretty liberal lot, conscious of humani- 
tarian necessities. Most of them are 
also conscious of the government's 
financial limitations. They do not on 
that account deserve popular hatred; 
nor do $400,000-a-year men as a 
group, or $100,000-a-year men. But 
Mr. Roosevelt blithely puts the finger 
on them. 

In his Western jaunt he puttered 
around with a lot of public works 
projects, most of which are colossal 
economic failures, their only success 
being political. Mr. Roosevelt faced 
audience after audience and talked of 
the public benefits of creating elec- 
trical current where there’s hardly any- 
body to use it. In his Bonneville 
speech he renewed his approval of the 
scheme to appoint seven regional plan- 
ning boards, modeled after the Ten- 
nessee Valley Authority. Two bills for 
that purpose are pending in Congress, 
and oak of them authorize the de- 
velopment of public waterpower and 
its sale at cheap rates to non-profit 
agencies. We are to have seven TVA’s 
before we know the definite accom- 
plishments of the first TVA. 

In intention and result this plan 
would be completely dishonest. When 


TVA was created, a direct and specific 
promise was made that the govern- 
ment would withhold judgment until 
the consequences of the experiment 
had been demonstrated. TVA was sold 
to the people as an experiment. Busi- 
ness was urged to cooperate with it, to 
refrain from political and legal attacks 
on it. The rates for TVA power were 
to constitute a yardstick, by which 
private power rates would be 
measured. 

Certainly TVA has not done any- 
thing yet to justify it from a social and 
economic point of view. It has not 
demonstrated its yardstick value. It 
has proved nothing whatever concern- 
ing the justice of the utility industry's 
rates. Yet the President, rolling 
through the country and lavishly 
strewing his promises, suggests seven 
TVA’s where there was only one be- 
fore—seven governmental projects to 
develop power and sell it at subsidized 
rates, competing with the power in- 
dustry and hurting its investors. And 
if any man speaks up and opposes this 
scheme, why, look, he made $400,000 
last year or he talks like a man who 
made $400,000 last year, so let’s boo 
him and hiss him and pour out more 
billions from the Treasury and pile the 
taxes ever higher! 


Advice on Taxes, 
From a Friend 


A state fiscal officer went to Washing- 
ton the other day and urged the 
Treasury Department to support the 
repeal of the capital gains and undis- 
tributed profits taxes. There is only 
one way these federal taxes step on 
the state official’s toes; that is by re- 
ducing his state’s tax revenues. And 
the only way they do this is by reduc- 
ing private profits, on which his state 
levies taxes. 

This official speaks as an expert, 
since he has been controller of his 
state for 10 years. “People won’t move 


their investments,” he says. “beca 
they won’t pay the heavy « ~ 
gains tax.” So his state gets less ~ 
nue from taxes on stock transfen 
Concerning the undistributed rob, 
tax, he believes that it retard the 
growth of small and m ddle-sineg 
companies, and thus, in the long run, 
must impair the revenues of his State 
He wants the Administration to pt 
duce more federal revenues “through 
a more moderate tax. That was the 
way they produced more revenues jg 
previous Administrations.” 

This state official is Morris §, Ty, 
maine, controller of New York Sup 
for 10 years, who served throughou 
Mr. Roosevelt's governorship—and jg 
an old friend of his. 


Patman’s Plan For 
State Barriers 


Now we're beginning to get som. 
where. Rep. Wright Patman reveals 
one of the further steps for whic 
the Robinson-Patman Act is only , 
starter. Addressing the National As 
sociation of Retail Druggists, he says; 
“We have reached the stage in our 
campaign in behalf of independent 
business when we should present a 
clear-cut issue to the American people, 
That issue should be, ‘Shall a corpora. 
tion be permitted to engage in retail 
business in more than one state?’ Ip 
every town and city there are plenty 
of people able and anxious to conduct 
the retail distribution needed in their 
respective areas.” 
this is the next step—a flat pro- 
hibition of interstate retailing. If this 
effort has any logical goal, it is w 
make our states isolated economic 


units, with tariffs and other barriers 


against competitors beyond the state 
borders. Mr. Patman says he is trying 
to help the little man, but the results 
so far have been injury instead of help, 
And if he does succeed in ousting the 
mass merchandiser, the consumer will 
surely be hurt. 

But why should Mr. Patman limit 
‘merchants only? Why not manufac 
turers too? There are the same argu- 
ments for and against mass production 
as for and against mass merchandising. 
Why should we not outpatman Pat- 
man and prohibit manufacturers from 
transacting business in more than one 
state? 
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